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Windstorm and Tornado Insurance 


By FREDERICK L. Horrman, LL.D. 
ParT V 


the following are the more important. On April 3 a tornado 
was observed in Denton City, Tex., near the village of Justin, 

terminating near Edgewood in Van Zandt county, a distance of 
about eighty miles traveled in four hours. It is explained in the 
Weather Review for March that the tornado passed over a thinly 
settled district and for a part of its course the funnel cloud was 
not in direct connection with the ground. One person was killed 
and fourteen injured, and property loss was estimated at $40,000. 

During April there were several tornadoes in the southeastern 
section of the country from Virginia to Arkansas. These are referred 
to as a most notable group of storms within recent years. It is thought 
that ‘‘there were twenty-one distinct tornadoes,’ in numbers by the 
States in which they originated and they were distributed as follows: 
Arkansas, | ; Louisiana, 2; Alabama, 5; Georgia, 8; South Carolina, 
1; North Carolina, 2; Virginia, 2. It is probable that there were 
even other tornadoes which were not correctly described. ‘The total 
loss of life in the twenty-one storms, which cannot very well be dealt 
with in detail, were 114, a total damage, conservatively estimated 
probably below the actual, was placed at $4,000,000. One of the 
tornadoes came within several miles northeast of Atlanta after travel- 
ing nearly 185 miles, fortunately reaching ground only at intervals, 
but causing a loss of $2,000,000. Seven of the tornadoes limited 
entirely to Georgia did damage to the extent of $200,000 at Macon 
and $50,000 each at Cornelia and Fitzgerald. The storms strongly 
emphasize the great importance of tracks touching densely populated 
sections as regards the possibility of damage and loss of life. 

On May 3 a small tornado, but of considerable violence, developed 
a short distance west of Northfield, Minn. The storm was about 
four miles in length. No details are available regarding the amount 
of damage done. 
On June 22 Fort Yates, N. Dak., was struck by a storm, doing 


Se very interesting storms occurred during 1924, of which 


no damage, since there was nothing in the tornado’s path to be 
injured. 

One of the most notable storms of the year occurred at Lorain, O., 
on June 28, involving portions of four counties in the north central 
portion of the State. It is referred to “‘as the most destructive tornado 
known in that section.”” From the beginning of the path to the end 
was a distance of fifty-two miles in a direction slightly north of east, — 
but about one-half of the path was over Lake Ene. It is readily 
conceivable that immensely more damage would have been done if 
the entire track of the storm had been over settled areas. According 
to the Weather Review for June, 1924, the first damage seems to 
have occurred at Vickery, in the northeastern part of Sandusky 
county, twelve miles west-southwest of Sandusky. In Sandusky the 
destruction was practically confined to nine blocks in the eastern part 
of the city, where even buildings and factories especially were dam- 
aged. There were five fatalities and damage was estimated at 
$1,500,000. 

The storm center passed about 1000 feet north of the Weather 
Bureau office at approximately 4:35. The wind register indicated 
the wind movement of seventy-seven miles an hour. At Lorain, a 
city with about 40,000 population, the tornado struck at about 5:08 
P. M. The path was from 500 to 4000 feet, while its length from 
where it started on land to the place where it left was between three 
and three and one-half miles. The wreckage at many places clearly 
indicated rotary winds and funnel-shaped clouds, which were seen 
by many eye-witnesses. A large part of the chief business section was 
laid waste and considerable parts of the residential district also. The 
total loss was estimated at $11,000,000. The loss of life, including 
death subsequent to injuries, was placed at seventy-three. But thirty- 
nine names remained on the list of the missing; at least 200 needed 


surgical treatment. 


(Continued on page 12) 
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Schedule for Rating Sprinklered Risks 


(Continued from last week) 


If the same occupancy be in a brick or frame (mill or semi- 
mill) type of construction building, the charge for occupancy 
of a tenant in the D class with a grading of 95 per cent will 
be six cents, while if the grading be but 4o per cent it will be 
41 cents. Now if the same tenant is in a brick or frame build- 
ing, whether it be of ordinary or joist construction, the occu- 
pancy charge, where the grading is 95 per cent, will be 8 cents; 
whereas if it is forty, it will be 58 cents. It is worthy of note 
that where the equipment is of a very high grade, as of 95 
per cent, the occupancy charge in the three types of construc- 
tion is five, six or eight cents; while if the grade of the equip- 
ment is but 40 per cent, the charge for occupancy in the three 
types of construction is respectively 35, 41 and 58. In other 
words, the higher the grade of the equipment, the less effect 
does a poor type of construction have upon the rate, so far as 
occupancy is concerned. 

Again, one more illustration may be useful, and for this 
purpose a building with a grade of 70 per cent is taken, and if 
it be fireproofed the charges for the respective occupancies 
under D, W, X, Y or Z will be 9, 13, 18, 28 or 45 cents. If the 
building be of brick or frame and the grade 70 per cent, the 
charges are respectively for the five classes 11, 15, 23, 36 and 
56 cents. If the building be of brick or frame, ordinary, the 
charges for the five classes will be respectively, 16, 21, 27, 
44 and 70 cents. 


SPECIAL REDUCTIONS 

These occupancy charges, as set forth, are subject to certain 
reductions for an approved central station sprinkler supervisory 
service where the equipment has a grade of 70 per cent or 
over, mean an allowance of 25 per cent. Where the equip- 
ment has a grade of 4o per cent but not over 65 per cent, 
the allowance is 15 per cent. 

There are deductions which are limited to unexposed build- 
ings which have a sprinkler grading of 60 per cent or over. If 
the construction is exceptional, the protection to these charges 
are reduced a further 25 per cent. Again, if housekeeping, 
management, and safeguarding of special hazards in sole 
tenant risks are all that may be desired, these charges may be 
reduced 25 per cent in addition to the reduction just noted. 

Exposure——The exposure is counted according to the 
table used in the territory subject to the special rule that risks 
rated on the sprinkler schedule shall receive an allowance equal 
to one half of the percentage grading of the equipment. If, for 
instance, the grade of the equipment is 70 per cent, the charge 
for exposure would receive an allowance of 35 per cent. 


THE RATE OF THE BUILDING 
The base rate plus any charges due to defects under the con- 
struction or equipment items plus the occupancy charge and 


the exposure would make up the rate of the contents, The 


rate of the building is based on a table developed under , | 


certain principle at the time the schedule was adopted. If, for 
instance, the contents has a rate of 40 cents, then the building 
if it be in either of the first or second class of types of con. 
struction, has a rate of 12 cents; while if the construction le 
of the joist or ordinary type, the rate of the building is 2 
cents. The table is worked out beginning with 614 cents for 
the first two types of construction, up to $2.00. For the third 


Thursday } 
‘ 





~~ 


and poorest type of construction the table is worked out begin. | 


ning with the contents rate of ten cents, up to and including a 
contents rate of $2.25. Taking these extremes as an illustra- 
tion, they show the following: If the contents rate be ten 
cents and the building be in the first two types of construction, 
the rate for the building will be .056; while if the building be 
of the third type of construction, the rate is 7 cents. If the 
rate of the contents is $2.00, then the rate of the building in 
the first two types would be 60 cents. And in the third type, 
$1.78. ' 

It was early recognized—possibly competition forced this 
recognition—that properties which were sprinklered would re- 
quire average or blanket rates covering the building contents 
and the machinery. These are provided for, values generally 
being required to be submitted. 

The coinsurance clause is required and when allowances have 
been made therefor: automatic alarm, central station valve 
alarm, or sprinkler supervisory, a watchman and approved 
clock, and special building signal. 


SCHEDULE FOR GRADING AUTOMATIC SPRINKLER PROTECTION 

The interesting question remains to be considered as to 
the principle that was adopted for grading the equipment. 
It is as follows: A standard equipment would receive a grade 
of 100 per cent. From this as a starting point, deductions are 
made until the equipment has been thoroughly measured by 
the schedule. Brief reference, at least, must be made to the 
points which are considered in grading the schedule and for 
which deductions may be made. 

Heads.—If these are unapproved, then, according to the 
conditions and number, a deduction would be made of 6 
points. This, assuming the maximum charge to be made, would 
reduce the grade at once to 40 points. 

Water Supply—Pipes—There must be two supply mains 
of adequate size from the source to the distributing system. 
These may be gravity, pumps, stand pipe, pumps and reservoif, 
or direct pumping from two or more stations. If there be 
an inadequate supply or only one supply main, a deduction of 
20 points is made. 

(Continued on page 13) 
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MORE OF MR. BABSON’S ADVICE 
EARLY two years ago a well-known 
Roger W. 


Babson by name, amazed the life insur- 


business _ statistician, 
ance world by advising, in one of his bul- 
letins, that his customers review their life 
insurance schedules with a view to cashing 
in on their endowment policies. His ad- 
vice was, as might have been expected by 
a thinking man, misused by a class of life 
insurance agent colloquially known as a 
“twister.” It raised a storm of protest 
which forced Mr. Babson to explain that 
he intended his advice to refer only to 
business insurance, not to policies taken 
out for the protection of families. Fvi- 
dently, however, the protests did not prop- 
erly impress him with either the basic 
principles or uses of life insurance, for 
within a few days another of his bulletins 
has been issued, this time advocating the 
purchase of life insurance as an invest- 
ment. He points out, in explanation of 
his apparent change of front, that busi- 
ness life insurance is in reality a form of 
investment, becoming more or less desir- 
able coincidentally with the fluctuation of 
security values above or below normal. 
As they are now above normal, life in- 
surance is a good investment, according 
to Mr. Babson, and he therefore advises 
its purchase for business purposes. We 
quote as follows from his statement: 

I have always advised the purchase of in- 
surance for protection irrespective of what 
Price securities are selling for and whatever 
the conditions in the security market. A man 
who needs protection should take out insurance. 
The only disagreement I have had with insur- 
ance agents is due to the fact that investment 


insurance is less attractive when security prices 
are high. Because investment insurance is al- 
ways at the same price, it must be judged by 
what the same money will buy in other forms 
of nvestment. Ina way it is the mean between 
the high and low of the security market. This 
very fact, that it is a mean, is the reason that 
the large insurance companies are so strong. 

Whether or not insurance agents will agree 
with me as to which was the better investment 
three years ago, insurance or securities, I am 
sure they will agree with me now when I say 
that insurance as an investment is becoming 
more attractive each day. That is to say, as 
security prices go up insurance which remains 
at a constant figure becomes more attractive 
as an investment. The truth is that when stocks 
and bonds cross the average normal line on the 
upward movement, insurance becomes an at- 
tractive investment. This especially applies to 
twenty payment life and various forms of en- 
dowment insurance which get a fixed sum of 
mney on a specified date. 

While a cursory reading of this advice 
makes it seem logical, it does not bear 
analysis any better than did his statement 
of two years ago. It fails absolutely to 
take into consideration the fact that life 
insurance is issued on the basis of the 
health of the applicant, who, therefore, 
must anticipate his life insurance needs 
during his years of good health or for- 
ever miss the opportunity of purchasing 
it and reaping the benefits that normally 
accrue to policyholders. Once he surren- 
ders a policy it may be that he can never 
secure further protection even though he 
should very much need it. Let us take 
the entirely possible case of some business 
man who took Mr. Babson’s original ad- 
vice and surrendered his business policies 
for cash. Meantime conditions grew bad, 
business became involved in difficulties, 
his bank refused further credit without 
the protection of life insurance, his wor- 
ries affected his health so that the insur- 
ance companies were obliged to refuse his 
applications. He is now probably still 
following Mr. Babson’s advice! Or, per- 
haps, his business prospered, and now he 
again desires to follow Mr. Babson’s ad- 
vice, his prosperity increased his weight 
and he finds himself unable to purchase 
the desired protection. What he may 
have gained (?) by following the original 
bulletin he now loses by not being able to 
follow the second. Life insurance is dis- 
tinctly different from any ordinary in- 
vestment ; it cannot be bought and sold in- 
discriminately, as Mr. Babson seems to 
think. Any man who advises his brother 
to drop his life insurance assumes a grave 
responsibility. 


THE FIRST BILL 

O note how easily words flow from 

the mouths of some people, it is only 
necessary to look over the remarkable 
statement of one of New York’s assem- 
blymen, elsewhere in this issue of THE 
SPECTATOR, in with his 
presenting a monopolistic compensation 
bill before the newly convened legis- 
lature, this bill, by the way, having 
been the first to be introduced at this ses- 
sion. The author, or, rather, the intro- 
ducer, in the most specious language, 
speaks of the bill as a public necessity 
demanded by every workingman and his 
family—no exceptions. To his mind 
compensation is a social agency and, 
therefore, should be in the hands of the 
State, where it would be administered as 
an act of social justice, and that with 
speed and certainty, quite apart from the 
advice of expensive experts and astute 
counsel. Awards would be automatic: 
He sees a vision of the State, in a sort 
of divine role, administering a broad plan 
of accident prevention which, we suppose, 
he expects would greatly relieve the suf- 
fering of the poor “peepul.” In fact, the 
superlative degree of ignorance concern- 
ing the whole situation, which this legis- 
lator has been able to reveal in a state- 
ment of only short paragraphs, is nothing 
short of appalling. He quite evidently 
looks upon the politicians who would con- 
trol such a fund, as a group of high-mind- 
ed individuals who could not possibly do 
wrong. He cherishes the fine illusion that 
the State could serve the people faster 
and with greater justice than private con- 
cerns operating for profit. The fact that 
the healthy competition now extant in 
this State does more to produce speed and 
justice in claim settlements than all the 
theories in the world does not reach him. 


connection 


And, finally, he comes to the most re- 
markable statement of all, that “even the 
most determined opponents of the bill 
agree that the adoption of the same is 
only a question of time.” He reasons 
along the line of the famous advertising 
slogan of a large milling company, 
“Eventually—why not now?” The slogan 
is excellent when applied in the right 
place but, our legislative friend to the con- 
trary, there are still a few of us left who 
are not interested in a liaison of govern- 
ment and business. In fact, quite a few! 
Enough, we hope, to stave off the inevi- 
table for a few more years. 
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TO MOVE POTOMAC FIRE 
General Accident Also Increases Capital 
of Washington Company 


PHILADELPHIA, Pa., January 10.—In the near 
future the Potomac Fire Insurance Company 
will move its headquarters from Washington, 
D. C., to this city. The General Accident has 
a controlling interest in the Potomac and that 
is the main reason. for its transfer of head 
offices to Philadelphia, where the office of 
United States manager of the General Acci- 
dent is also located. 

Simultaneously with this announcement is 
the news that the capital of the Potomac Fire 
will be increased from $200,000 to $500,000 by 
the issue of new stock at a value to advance 
the company’s surplus to $1,000,000. In 1831 
the Potomac Fire was chartered in the Dis- 
trict of Columbia by Act of Congress, so that 
its corporate office will always remain there 
while the operating management moves here. 

In 1899 the Potomac Fire absorbed the Lin- 
coln Fire of Washington, D. C. In 1913 the 
General Accident acquired control of the stock 
of the Potomac and has since, under the direc- 
tion of Thomas C. Moore, assistant United 
States manager of the General Accident, man- 
aged its affairs. 

Annual Dinner of Chicago Underwriters 

Revived 

An ancient custom of the Chicago Board of 
Underwriters which has lapsed for many years, 
the holding of an annual dinner just previous to 
the annual meeting, was revived last week when 
a dinner was given at the Sherman Hotel on the 
eve of the annual meeting. The affair was so 
well attended that it proved conclusively mem- 
bers received a large share of enjoyment from 
this old custom. 

Ernest Palmer, general manager of the board, 
acted as toastmaster, and the principal address 
was delivered by Charles S. Deneen, former 
Governor of Illinois, who on March 4 will take 
his seat as a member of the United States 
Senate. 

Allan I. Wolff, who retires as president, was 
presented with a grandfather clock and a testi- 
monial engrossed on parchment and signed by 
all the members of the executive committee who 
served during his term. Mr. Wolff’s successor, 
James I. Naghten, recently nominated, made a 
sort of inauguration speech, which completed 
the entertainment of the evening. 

Progress of Separation Suit 

Topeka, Kan., January 12.—The Union- 
Bureau anti-separation lawsuit probably will be 
submitted to J. A. McClure of the Shawnee 
county district court late next week. There 
may be a delay of a few days but the attor- 
neys for both sides believe now that they can 
get the case ready for the arguments by Jan- 
uary 17 if the court is able to hear the case at 
that time. It is the opinion of the attorneys 
that the arguments will not be made until the 
following week. 

The attorneys for the Bureau companies did 
not get their briefs filed quite as early as was 
generally expected and the attorneys for the 
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Union companies have been working all of the Plan Bill to Penalize Fire Companies 

past week in drafting their brief and it shouid Austin, Tex., January 10.—A bill to penalize 
come from the printers early in the present fire insurance companies when they fail to pay 
week. Then the Bureau attorneys will have a insurance policies within thirty days after the 
few days in which to prepare a reply brief. policy becomes due, will be introduced in the 


When all the briefs have been filed and served Texas Legislature, which convenes here next 
the definite date for the arguments will be eek by Representative W. M. Harmon of 
arranged to suit the convenience of the court. \Vaco. 
<a e tee “Such a penalty is now provided by law for 
Want Representation on Board of Trade jife insurance companies,” said Mr. Harmon, 
LOUISVILLE, Ky., January 1o0—An active “so I propose to apply the penalty also to fire 
campaign has been started by the Louisville insurance companies. When a man’s house 
Board of Fire Underwriters to elect one of its burns there is no reason why the insurance 
members a director of the Louisville Board of | company should not pay the amount of the 
Trade. The fire underwriters claim that they policy within thirty days. My bill will compel 
have had but one representative on the trade fire insurance companies to settle promptly with 
body directorate in many years. policyholders.” 








LOOK AHEAD 


The agent who sees no farther 
than a placed policy cannot be called 
a real salesman, but the man who 
devotes himself unselfishly and en- 
thusiastically to the task of making 
his policyholders tully satisfied, in 
the belief that there is nothing better 
for them than life insurance, is closing 
the door against lapse and making 
it fast with the padlock of conserva- 


tion. 


The Prudential 
Insurance Company of America 
EpwWarD D. DUFFIELD, President 
Home Office, Newark, New Jersey 
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QUALIFICATION BILL 


Measure Drafted in Kansas by Com- 
bination of Interested Parties 


EXAMINATION PROVIDED FOR 





Ten Sections to Measure Which Will Be 
Presented to Legislature—Personal 
Inquiry into Abilities of New 
Applicants Provided For 
TopEKA, KAN., January 12—William R. 
Baker, Kansas Superintendent of 
has completed the final draft of the qualifica- 
tion and license bill for insurance agents in 
Kansas. The bill is to be offered to the legis- 
lature early next week and an effort made to 
secure its adoption by the legislature so that 
the insurance department will have some check 
upon the agents operating in Kansas. The bill 
in general is the same as the one presented two 
years ago. The Kansas association of insur- 
ance agents and the Topeka and Wichita asso- 
ciation of life underwriters each had attorneys 
draft tentative measures and the Superintend- 
ent of Insurance took these and compiled from 
them the bill in its present form and as it will 

be sent to the legislature. 

There are ten sections of the measure and 
the following is a statement of the provisions 
of each section: 

Section 1 defines an insurance agent as any 
person soliciting, negotiating or effecting insur- 
ance of any kind, either as an individual, stock- 
holder, partner, officer or agent of a corpora- 
tion. 

Section 2 requires that the insurance com- 
panies certify to the insurance department the 
lists of agents appointed to represent them in 
Kansas. 

Section 3 requires that every insurance agent 
before beginning work must file an application 
with the Superintendent of Insurance for a 
license. The agent is required to answer what- 
ever interrogatories the department may submit 
and there must be an indorser who personally 
knows the and 
answers; that the applicant has had experience 
or instruction in the insurance business and 
that the applicant is of good business reputation 
and worthy of a license. 

Section 4 provides that the Superintendent of 
Insurance must investigate every first-time ap- 
Plicant, personally or through a deputy, and be 
satisfied of the fulfillment of the requirements. 
Applicants for renewal may be required to sub- 
mit to examination and investigation if ordered 
by the department. 

Section 5 authorizes the Superintendent of 
Insurance to conduct investigations of cotm- 
plaints regarding the violation of the law and 
the ethics of the insurance business, rebating, 
misrepresentation or twisting in any form on 
twenty days’ notice and after a hearing may 
tevoke the license if it appears necessary. Pro- 
Vision is made for an appeal to the courts. 

Section 6 provides that it shall be unlawful 
for any person to attempt to solicit insurance 
in any form without first obtaining a license as 
an agent. 


Insurance, 


applicant vouches for the 


Section 7 exempts the fraternal societies 
from the operation of the law. 

Section 8 fixes the penalty for a violation of 
the law as a fine of not less than ten nor more 
than five hundred dollars. 

Sections 9 and Io are the ordinary repeal- 
ing and effective clauses so that there will be 
no conflicting statutes on the same subject. 


Annual Meeting of Chicago Board 


Itt., January 10.—The 
Board of Underwriters at its annual meeting 


CHICAGO, Chicago 
held last Thursday revealed changes in mem- 
elected 
year: James I. Naghten of John Naghten & 
Company was elected president; August Torpe, 
Jr., of August Torpe & Company, vice-presi- 
dent; Alexander Smullan of A. Smullan & 
Company, treasurer. The executive committee 
for the ensuing year comprises: A. F. Powrie, 
manager of the Fire Association; H. V. Bur- 
rows, manager of Starkweather & Shepley, 
and Thomas J. Hall of Oxnam, Goodman & 
Hall. 

During 1924, four persons were admitted to 
membership and twenty-six persons 
resigned. The present voting membership of 
class one is 145. There are 4442 class two 
members, an increase of 623; 1500 members of 
class three, an increase of 137; 514 class four 
members, an increase of 54; 214 class five 
members, an increase of 63. 

Statistics compiled by ‘R. E. Vernor, man- 
ager of the fire prevention department of the 
Western Actuarial Bureau, showed that 10.5 
per cent of the 1924 fire waste in the United 
States involved damage to schools, churches, 
theaters and hotels. 


bership and officers for the ensuing 


class one 


R. W. Wight to Join Travelers’ Fire Staff 

Roger W. Wight of Boston will shortly be- 
staff of the 
Insurance 


come a member of the official 


newly-organized Travelers’ Fire 
In order to make himself open to 
the acceptance of the offer Mr. Wight was 
forced to resign as special agent of the Liver- 
pool and London and Globe Insurance Com- 
pany in Massachusetts and Rhode Island. His 


effective 


Company. 


resignation from the latter becomes 
February 1, at which time he will leave for 
Hartford to take up his new duties. 

Mr. Wight is now forty-three years of age, 
a graduate of the Massachusetts Institute of 
Technology and has accomplished a great deal 
of work in the field. He is eminently well 
qualified for his larger responsibilities. 


Speak at Underwriters Meeting 

LoutsviLLE, Ky., January 10.—Attorney-Gen- 
eral Frank E. Daughtery, of the State of Ken- 
tucky, and Harry B. O’Donnel, secretary of 
the Kentucky Association of Insurance Agents, 
were the speakers at the January meeting of 
the Kentucky Fire Underwriters Association, 
which was held at the Pendennis Club here 
Tuesday. Fifty members of the association 
attended the meeting. 





GETS MARYLAND MOTOR CAR 
Necessary Percentage of Stockholders Ac- 
cept Niagara Fire Offer 

Control of the Maryland Motor Car Insur- 
ance Company, a subsidiary of the United 
States Fidelity and Guaranty, passed to the 
Niagara Fire on January 9 when the 80 per 
cent limit was reached in offers of Maryland 
stock to the Niagara. Other stockholders who 
have not yet deposited their stock with the 
Niagara will have until January 24 to do so 
at the offered price of $95 a share in lots of 
250 shares. 

The 80 per cent of stock has already been 
paid for at that price. Payment for the balance 
offered will be made after January 24. 

The highest price on the Baltimore exchange 
recently was $65 a share, so that the deal 
among big shareholders has brought to all con- 
cerned a profit of $30 a share. The United 
States Fidelity and Guaranty holders insisted 
on this price as justified by the prospects of 
the company. 

The charter will now be amended so as to in- 
clude other lines of fire as well as motor cars 
and some change in name is likely to cover this 
broader field. 

The friendly relations with the United 
States Fidelity and Guaranty will continue and 
thus the Niagara is likely to get much fire 
business on automobiles on which United States 
Fidelity and Guaranty controls the other lines 
of coverage. 





Virginia Agents’ Executive Committee to 
Meet 

RIcHMOND, Va., January 12.—A 
been issued for a meeting of the executive 
committee of the Virginia Association of In- 
surance Agents, to be held at the Westmoreland 
Club, in Richmond, on January 21, at IO a. m. 
This will be followed by a meeting of the Ad- 
visory Council of the Virginia Association on 
the next day. 

Colonel Joseph Button, Commissioner of In- 
surance, has been invited to attend the execu- 
tive committee meeting, having recently signi- 
desire for a conference with the com- 


call has 


fied a 
mittee. 

The Advisory Council has been called to- 
gether largely to formulate plans for enforc- 
ing the Milwaukee resolution of the National 
Association in Virginia. 





Southeastern Fire in Organization at 
Tampa, Fla. 

The Southeastern Fire Insurance Company is 
being organized in Tampa, Fla. The stock of 
the company is being advertised as selling at 
$30 a share, one-third cash, balance three and 
six months at regular rate of interest. The 
company has not, as yet, advertised the amount 
of capital and surplus or how much of the 
proceeds from the sale of stock will be put to 
either account. The following directors have 
been named: C. W. Green, J. H. Pratt, C. M. 
Davis, Abe Maas, Hafford Jones and J. F 
Pierce, all of Tampa; George S. Gandy, Se: 
of St. Petersburg, and O. H. Ohlinger and C. 
G. Somers of Haines City. 
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EACH month a color page about 
them reaches practically all the 
worth while property owners in 
their home cities. 

Perhaps there is a chance for you 
in the widely diversified service of 
the Hartford. Why not write in 
and see? 


HARTFORD FIRE 


INSURANCE COMPANY 
Hartford, Conn. 


The Hartford Fire Insurance Company and 

the Hartford Accident and Indemnity Com- 

pany write practically every form of insur- 
ance except life 




















GOOD AGENTS 
Wanted by 


SOUTHERN UNION 


Life Insurance Company 
of 


FORT WORTH, TEXAS 
A Progressive Texas Company 














DY State Mutual Life Assurance Co, 


of Worcester, Massachusetts 
INCORPORATED 1844 





The State Mutual, guided by the principles of true 
mutuality, has, in accordance with its usual procedure, extended to old 
a the benefits of new and liberal policy features recently adopted. 

his practice, and the low net cost of the Company’s contracts, (new dividend 
scale effective Jan. 1, 1925) has established a membership of policyholders 
who, with their beneficiaries, constantly prove of assistance to the field force 
by their willingness to co-operate in the extension of the Company’s service 


B. H. Wright, President 
Stephen Ireland, Superintendent of Agencies 


D. W. Carter, Secretary 
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An Exceptional Opportunity 
for 


General Agency Contract 
Unusually Liberal Terms 
Splendid Territory 

Home Office Cooperation 


Oldest Legal Reserve Company in Texas. 


Texas Life Insurance Company 
Write Today Waco, Texas 

















THE GUARANTY LIFE INS. CO. 


DAVENPORT, IA, 












New Policy Contracts 
Excellent Territory Open 
. Representatives Wanted 


L. J. DOUGHERTY, Sec’y and Mor. 
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BRUCE BULLION RESIGNS 
Arkansas Commissioner Succeeded by 
Former Deputy, T. M. Harrison 
LittLe ‘Rock, ARK., January 13.—Bruce T. 
Bullion, Commissioner of Arkansas, resigned 
to-day and his deputy, M. J. Harrison, was ap- 
pointed by Governor McCrae to succeed him. 
Commissioner Bullion was second vice-presi- 
dent of the National Convention of Insurance 
Commissioners and was said to be slated for 


the presidency at the annual meeting this sum- 


mer. Mr. Bullion became prominent through 
his opposition to the underwriting profits agree- 
ment adopted two years ago, an opposition 
which he personally conducted in all fairness 
He made many friends as a re- 
sult of his agreeable personality and undoubt- 
edly his resignation will be a matter of regret 
throughout the insurance world. 


B. H. Wood to Retire from Royal Insurance 
After completing slightly over fifty years of 
practically continuous service B. H. Wood, 


‘manager of the Philadelphia office of the Royal 


Insurance Company of Liverpool, will retire 
from active service this month. Mr. Wood has 
served the company most successfully in every 


‘respect and it is with the best wishes of the 


entire organization that he leaves. 
The ‘Royal has appointed as managers to suc- 
ceed Mr. Wood Mortimer Skinner, who has 


‘been assistant manager, and William T. Mills, 


Jr., formerly the special agent of the company 
in Eastern Pennsylvania. Both of these men 
are well versed in insurance affairs and have 
long been connected with the organization. 

















Rey 
AY 
ws Is there a duty for insurance men?: 


fa?) You and we, as fellow underwriters, know that CARBON MONOXIDE GAS is a frequent cause of fatalities. 








Ne) We are reminded of it especially at this time of the year. 
ay This gas is a product of combustion from either stationary or automotive gasoline engines. It is invisible, 
bs) os tasteless, and non-irritant. To inhale a seemingly negligible quantity means almost immediate loss 
if a beg har clearly our duty to warn the owners of cars not to run their engines when garage doors or 
V5?) Joi Sa atl cata ol , : i i 
[- Join us in this work of safeguarding life. Tell every in hat th tection against CARBON 
WW MEd Ce 
iS) This is a duty, and it is yours as well as ours. 

This appeal is for the furtherance of the CARBON MONOX- 
by ee verbally or otherwise, to the General 
{ \ Over Sixty Years in Busi Jow 7 eesGeee ; 
\ per. L Business. Now Insuring Over Two MPANY 
45S, Billion Dollars in Policies on 3,500,000 Lives. LiFe INSUR —— . 






















“Superior Service Satisfies’’ 


SUPERIOR 
FIRE “ae 
CO. 


PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, President 


EDWARD HEER, 
Vice-President and Secretary 





Why not make room in your 
agency for a conservatively- 
managed, medium-sized 
American Company whose in- 
demnity, treatment of agents 
and assured, will bear in- 
spection for half a century? 


Capital.......... $ 1,000,000 


Surplus to Policy 
Holders....... 


Assets........... 


1,752,290 
4,543,938 
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Territorial Meetings of the New York 
State Association 

The New York State Association of Local 
Agents, Inc., will hold its territorial and re- 
gional as follows: 

January 21, Jamestown, afternoon and even- 
ing, Hotel Jamestown, E. S. Smith, local chair- 
man. 

January 22, Buffalo, afternoon and evening, 
Statler Hotel, L. S. Morgan, local chairman. 

January 28, Utica, afternoon, Hotel Utica, 
Frank Dolan, local chairman. 

January 29, Newburgh, afternoon and even- 
ing, Hotel Palatine, LeGrane, Pellett, local 
chairman. 

Beside those meetings announced in the above 
schedule additional gatherings will be held sub- 
sequent to the mid-year meeting of the Na- 
tional Association of Insurance Agents in 
Savannah, Ga. It is announced that such meet- 
ings will be open not only to members of the 
State Association, but to all local insurance 
agents. 


Examiners’ Meeting Planned 

The use and occupancy form of coverage 
will be the topic of an address to be given by 
Laurence E. Falls, superintendent of agencies 
of the American Insurance Company and also 
assistant secretary of the Columbia Fire Insur- 
ance Company at the next dinner meeting of 
the Examining Underwriters Association, to 
be held January 20, 1925. 

Mr. Falls has had an all-around experience, 
having been a field man and local agent prior to 
his office connection with the American, there- 
by qualifying him as an authority on this com- 
paratively new form of protection. The tickets 
are now ready for distribution and members 
are urgently requested to make reservations. 


Elected Director of Fire Association 

PHILADELPHIA, Pa., January 10.—At the 
annual meeting of the Fire Association of 
Philadelphia yesterday, Cyrus H. K. Curtis, 
publisher of the Saturday Evening Post, the 
Ladies’ Home Journal and the Public Ledger 
Company, was elected a director for one year. 
He will succeed C. F. C. Stout, resigned. Elihu 
C. Irvin was re-elected president of the com- 
pany and all the other officers and directors 
were also re-elected. 


Stock of National Union to Be Sold at $200 
Per Share 


The stockholders of the National Union Fire 
Insurance Company held their annual meeting 
early this week in Pittsburgh. It was definitely 
decided that the price of the new $500,000 stock 
issue is to be $200 dollars per share at a par 
value of $100. However, the date of issue will 
be left to the discretion of the next meeting 
of the board of directors. It was also voted 
that the number of the board of directors be 
reduced from twenty-one to nineteen. 


—The National Board of Fire Underwriters has 
issued its 1924 editions of Regulations for Pulveriz- 
ing System for Sugar and Cocoa, and Fire Depart- 
ment Hose Connections for Sprinkler and Standpipe 
Systems. 
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ANNUAL STATEMENT 


JAN. Ist, 1924 


Capital........ $1,000,000.00 
Assets......... 8,296,360.91 
Liabilities..... 5,263,063.00 


Net Surplus to 
Policyholders. 3,033,297.67 


Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 





New York State 
F. I’. Buell, General Agent, Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, S. A., Rochester 
New England 
Geo. Shaw, General Agent, 116 Milk St., Boston 
H. H. Landon, S. A., Springfield, Mass. 
Middle Dept. 
E. A. Morrell, S. A., 205 Walnut Place, Phila. 
Northern New Jersey 
Jas. J. Garland, S. A., 514 Eighth Avenue, Bklyn. 
New York Suburban 
W.P.Phillips, Exec.S. A., 1506 E.17thSt., Bklyn 
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EVERY YEAR A RECORD YEAR 








Year Income Assets —_— Paid Policyholders Since Organization 
1909 $9,248.00 $5,683.00 $722.46 

1913 $234,570.00 $55,825.00 $320,985.43 

1917 $758,923.85 $365,736.81 $1,307 881.83 
1919 $1,273,980.95 $654,673.66 $2,304 ,004.49 
191 $2,374,671.38 $1,499,846.33 $4,234,599.59 
we = $2,891,874.11 $1,722,207.46  $5,763,009.64 
23 $3,337,492.14 $2,119,695.57 $7,385,699.08 





Business Men’s Assurance Company 


W. T. GRANT, President 


KANSAS CITY, MO, 














NORTHERN INSURANCE Co. 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers 
1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt. 
56 Richton A ve.. Detroit, Mich. 72 Kilby Street, Boston, Mass. 


FRANK G. DELA HUNT, 
Special Agent 
726 Racine Street, Milwaukee, Wis. 


W. &. RAY, Special Ageut 
Terre Haute, Ind. 


C. C. CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


RICHARD W. WETZEL 
1526 Bryden Road, Columbus, Ohio 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


lowa State Traveling Men’s Association 


‘Oldest and Best’”’ 








Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to May |, 1925, for $2.00 
Write tor Application Blank 
H. E. REX, Sec’y-Treas, DES MOINES, IOWA 























omen GENERAL CASUALTY 


and SURETY INSURANCE 


Workmen’s Compensation, Automobile 
Health, Accident, Plate Glass, Res- 
idence, Burglary, etc. 

Fidelity and Surety Bonds. 





ELMER H. DEARTH, President 


606 Woodward Ave., Cor. Congress, Detroit, Mich. 

















FIRE AND LIFE 


{ASSURANCE CORPORATION, 


_— RICHA2DSON, United States Manager 


“=z! ccident 





SHA PHILADELPHIA 


GENERAL BUILDING, 41H & WALNUT STS. 











LOYAL TO FRIENDS AND TO LOYAL AGENTS LOYAL 
Organized 1855 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK, NEW JERSEY 
JANUARY 1, 1924 
Capital, $2,250,000.00. Net Surplus, $4,251,619.22 
Surplus to Policyholders, $6,501,619.22 
Assets, $14,683,598.32 Liabilities, $8,181,979.10 
NEAL BASSETT, President 


JOHN KAY, Vice President WAITE BLIVEN, Vice Pres. 
A. H. HASSINGER, Secretary WELLS T. BASSETT, Sect. 

















Great American 
Insurance Company 


ae Now Pork — o- 


Your Your 
Company INCORPORATED - 1872 Company 
STATEMENT JANUARY 1, 1924 
CAPITAL 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


21.316,680.16 
12,465 360. 86 
46,282,041.02 


LOSSES PAID POLICY HOLDERS 


$154,469,515.82 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$24,965,360.86 


Home Office, One Liberty Street 
New York City 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 
CG. R. STREET, Vice-President GEORGE H. TYSON, Gen’l Agent 
W. L. LERCH, Manager 210 Sansome Street 
76 West Monroe St., Chicago, HI. San Francisco, California 


BOSTON OFFICE 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 
NEW YORK—Wm. H. McGee & Co., General Agents, 15 William Street 
SAN FRANCISCO-— George L. West, Manager, 220 Sansome Street 
CHICAGO—Wwm. IL. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 
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NEW YORK SURVEYS 

If It Be True—The statement is made 
within a day or two, that a very high percent- 
age of all casualty policies issued are returned 
as not taken or no premium paid. If such be 
the fact, it is a serious comment on the way in 
which the business is conducted. What busi- 
ness, for instance, could run for a very long 
time if three-quarters of the orders it took 
were returned without any payment thereon, 
although the liability may have occurred? In 
those States in which there is an “Anti-Dis- 
crimination Law,” it is equally as wrong to 
grant extensions of credit in this way, as it is 
to vary the rate in some other way. 

Compulsoritis—This new form of disease. 
or rather an old form, is making its reappear- 
ance. The germs of this disease are apt to be 
in the air at the time of the legislative sessions. 
In fact, its attack is apparently to the trent 
during that period of human activity. It is 
especially prone to attack the automobile busi- 
ness. The difficulty with the real problem in- 
volved, is that any sum of insurance which 
the compulsory germ starts carrying, is hardly 
sufficient to be of much value to the injured 
person. A great deal of research work (as 
they call it in the laboratory), must be indulged 
in, before the proper remedy for “com- 
pulsoritis,” as it effects the automobile business 
will be developed. 

Again, it is developing symptoms in connec- 
tion with the appraisal of properties for insur- 
ance purposes. In this form of attack, it ap- 
parently does not clearly state that the ap- 
praiser would not be conclusive at the time of 
a loss. Nor does it state that it is only the 
building on which an appraisal would be of 
the slightest value. Most of the movable prop- 
erty will either have been worn out, sold, or 
replaced, and then make an appraisal thereof 
worthless. The fact is.that a prudent person 
might well have an appraisal of his property 
made, which would be some evidence on his 
part when a loss occurred of care but not final 
by any means. 


The Insurance Institute —A joint meeting 
of the committees on finance and membership 


of the Institute will be held this week at the 
downtown association. The meeting is held 
there on the invitation of C. F. Shallcross, who 
is chairman of the committee on finance. This 
will be the first meeting of these committees. 
It was felt that a joint meeting to talk over 
both the question of membership and finance 
would be extremely desirable before either 
committee proceeded with its individual work. 

The Sprinkler Game.—A spice of adven- 
ture is probably the real thing that makes life, 
or any form of activity less than that, worth- 
while. This is as true of the sprinkler game 
as of any other. If a wall paper plant which 
has been subjected to the squeezing process, so 
far as rate is concerned, this squeezing pro- 
cess being brought about by the old tale of 
mutual competition, proceeds to burn and to 
do it in such a manner that the loss will be 
very substantial, it furnishes the proper bit of 
spice to make the game worth while. To be 
sure, the risk in question could have rested on 
the bosom of the mutual, but “no,” why permit 
that when it can be taken over and burned for 
the account of the other side. If the time ever 
comes that, under the law of probability, we 
can so accurately know just what will happen, 
and so prevent it, the adventure will have gone 
out of the game and the sprinkler business will 
have become so dull and prosaic that no real 
live individual will want to follow it. 


BOSTON AND VICINITY 

Federation Meeting.—The Insurance Fed- 
eration of Massachusetts will hold its eighth 
annual meeting January 28 at the City Club. 
As customary the usual luncheon will be held at 
noon, attended by many prominent State off- 
cials as well as by several hundred insurance 
men. Hon. Benjamin Loring Young will be 
the principal speaker. A digest of insurance 
matters before the Massachusetts Legislature 
will also be given. 

Arson Sentence——John A. Haddad of 
Natick has been sentenced to State prison for 
two and one-half to three and one-half years 
on conviction of burning insured property in 
Natick to get the insurance. The inspectors of 
the State fire marshal’s office were active on 


the case and largely instrumental in securing 
the conviction. 

Inspection in Boston.—Thorough inspec- 
tion of apartment houses and private hospitals 
in Boston by a party of city officials last week 
was one of the results of the recent Scobey hos- 
pital fire. Warning notices have been posted in 
a number of private apartment houses. The 
officials were startled at some of the poor con- 
ditions they found. Building Commissioner 
John H. Mahoney declared that the sprinkler 
system was the greatest safeguard against fire. 
He stated trouble in apartment buildings was 
due to lack of managerial supervision, and that 
an owner who did not comply with all laws 
should have his building closed. 


LOS ANGELES ITEMS 

Insurance for Lemon Groves.—Com- 
panies writing frost insurance on citrus fruits 
heretofore have refused to write coverage on 
lemon groves, due to the inability to get a 
policy form that would prove satisfactory, be- 
cause of the succession of crops on the trees. 
Announcement has been made, however, that 
next season this line will be covered by some 
of the companies at least. They believe they 
have devised a policy that will meet the needs 
of the occasion, and that by permitting a fixed 
ratio of over-insurance the coverage can be 
handled. This over-insurance is to care for the 
frost damage that may occur to the immature 
fruit and blossoms on the trees at the same 
time the current crop is ripening. 

Union Automobile Moves.—The Union 
Automobile Insurance Company has transferred 
all its assets from Nebraska to California, as 
of January 1, and has qualified as a Califor- 
nia corporation. The company has changed its 
name to the Union Automobile Insurance Com- 
pany of California and its home office is Los 
Angeles. The change was sanctioned by the 
two insurance departments as of the date given. 


Commissioner G. D. Squires of California 
Resigns 

Due to his appointment by Governor F. W. 
Richardson of California as a member of the 
California Railroad Commission Insurance 
Commissioner George D. Squires will be forced 
to resign his present position. 

It is reported that he will be succeeded in 
this post by Charles Detrick, who is at pres- 
ent State Building and Loan Commissioner. 
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WINDSTORM AND TORNADO INSURANCE 
(Continued from page 3) 

According to the Weather Review for June, the early press reports 
of the district indicated that the loss of life and property at Lorain 
was so great that the damage and the deaths probably exceeded any 
previous record of a single tornado. It was assumed that the damage 
might equal that of Galveston in the hurricane of September, 1900. 
These early estimates fortunately proved much worse than the truth, 
although the whole track of the tornado showed eighty-three deaths 
and an estimated damage of $13,000,000. ‘This, however, exceeds 
any previous tornado damage for many years. Only two recent 
years have shown a greater aggregate tornado loss of the whole 
country, or 1920, with something more than $15,000,000, and 
1917, with about $14,500,000. The St. Louis tornado of May 
27, 1896, was estimated to have caused damage placed at $12,900,- 
000. The article included a brief reference to the loss of life in the tor- 
nado in South Carolina on April 30, in which sixty-seven people were 
killed, and to the one of April 20, 1920, in Mississippi and Alabama, 
causing a loss of eighty-seven lives. The loss of life in the St. Louis 
tornado was 306. 

The foregoing account of typical tornado occurrences during recent 
years has almost entirely been drawn from the monthly publications 
of the U. S. Weather Bureau, and as far as possible the exact 
language has been used. All technical details have, as far as advis- 
able, been omitted. ‘The principal objective has been to emphasize 
the wide distribution of tornadoes all over the country and the immense 
potential as well as actual damage done by certain storms. The 
discussion has been limited almost entirely to typical tornadoes. It 
would hardly seem necessary to enlarge upon other types of storms 
which under given conditions also cause enormous damage to property 
and sometimes to life. 

Thus, for illustration, there was a windstorm of considerable 
violence in southern Maryland during June, 1924, which within a 
few minutes caused damage estimated conservatively at $650,000. 
The wind from all appearances was a straight blow, but a few 
effects attributable to a tornado were indicated at some places. The 
wind direction was first southwest and immediately reached a high 
velocity within a few minutes and suddenly shifting to the northwest 
with increased intensity. The velocity could not be estimated, since 
there were no stations equipped with the necessary apparatus in that 
section. Within a period of less than fifteen minutes the wind had 
fallen and a perfect calm prevailed, with a clear sky. In Calvert county 
there were sixty-four tobacco barns destroyed, with a loss of over 
$60,000 for the buildings alone. It is pointed out in this connection 
that “‘no tornado insurance is carried in that part of the East.’’ There 
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INSURANCE COMPANY OF AMERICA 


Western Dept., 207 North Michigan Blvd., Chicago 
Losses paid since organization over 56 millions. 
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was no insurance on the cured tobacco, which was valued at nearly 
$100,000. In Prince George county approximately eighty barns 
were destroyed, with a loss of over $200,000. The account concludes 
with the suggestive statement that “‘this storm covering much of the 
tobacco belt of southern Maryland strikes a severe blow at the farmers 
who raise only tobacco of the famous Maryland type. The loss of 
over one-half of the great barns in this section prevented many 
farmers from growing tobacco last season, as it was impossible to 
reconstruct the buildings for the housing of the 1924 crops, which 
begins with August |.’’ In other words, had there been foresight and 
insurance protection adequate for the purpose, the present dismal out- 
look for the immediate future of southern Maryland farmers would 
have been unnecessary. 

It does not fall within the province of the present discussion to 
emphasize the collateral importance of hail storms, which also often 
do immense damage, properly to be classified as of the windstorm 
variety. For all practical purposes it will never be possible to precisely 
differentiate all hail storms from other violent manifestations of wind 
force which, under given conditions, may easily merge one into the 
other. In the case of many tornadoes, hail storms are coincident occur- 
rences. Suggestive of great practical value in this connection is the 
discussion of hail storms in Michigan during the period 1920 to 1923 
reported upon in the April, 1924, issue of the Monthly Weather 
Review. The property losses dealt with in this discussion were largely 
derived from the experience of the Michigan Mutual Hail Insurance 
Company. The following table gives the losses under 601 storms 
reported during the four years under observation. The total damage 


was $2,610,000 or in detail as given below: 


Halt Losses iN MICHIGAN 


Number Total 
Year of Storms Damage 
ae 175 $ 689,305 
ee 200 1,011,845 
_ ae 120 572,300 
re 106 337,228 


This discussion is amplified by an immense amount of detailed 
information which is extremely suggestive of the urgency of adequate 
weather protection. It covers day by day the whole of the year 1920, 
and is indicative of the method which should be pursued with regard 
to tornado damage as to which information is much more fragmentary. 
Admirable in this respect is the monthly table of hail storms and wind 
damage which is appearing in the Monthly Weather Review since 
June, 1924. This table gives the date, the time, the width of the 
path, the losses of life, the value of the property destroyed, etc. 

(To be continued.) 
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LIBERTY AGENT THE MOST WIDELY ADVERTISED INSURANCE 
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The Making of the Fire Insurance Rate 
(Continued from page 4) 

Street Mains—Pipe—Six inches, no charge. Dead ends, 
maximum deduction, 15 points. If the main be less than six 
inches, fed from both ends, and supplies an equipment of not 
over fifty heads of area, deduct not in excess of 20 points. 

Connections from Street Mains.—Six inches or over, no 
charge; under, according to conditions and pressure, deduction 
not to exceed 30 points. 

Pressure—At the highest line of sprinklers, it must be 25 
pounds or over. No charges made if that condition exists. If 
it be 20 to 24 pounds, maximum deduction 10 per cent; 15 to 
19 pounds, maximum deduction 20 pounds. Less than 15 
pounds, maximum deduction 30 points. 

Gravity Tanks.—If these are deficient in available water 
supply from I to 20 per cent, maximum deduction 5 points; 
a1 to 35, maximum deduction, 10 points; 36 to 50, maximum 
deduction 15 points; over 50, maximum deduction 30 points. 

Elevation of the Tank—Primary.—The standard established 
is fifty feet or over. If it be less than fifty but not less than 
forty, 5 points; 30 to 39 feet, Io points; 20 to 29 feet, 15 
points; 10 to 19 feet, 25 points. This illustrates the value 
placed on the importance of having a tank well elevated. 

Elevation of the Tank—Secondary.—Twenty feet or over, 
no charge; 15 to 10, maximum deduction 10 points; 10 to 14, 
15 points; less than 10, 20 points. 

Pressure Tanks—Primary and Secondary.—If these are 
deficient in available water supply, 1 to 20 per cent deduction 
but it must not exceed 5 points; if it be 21 to 35 per cent, it 
must not exceed 10 points; if it be 36 to 50 per cent, it must 
not exceed 15 points; and if it be over 50 per cent, deduction 
must not exceed 20 points. 

Pumps.—li these are deficient as to capacity or water sup- 
ply, the deduction points are the same as those for the repre- 
sure tanks noted above, with the further provision that if they 
are deficient as to power, installation or location there may be a 
deduction not exceeding 20 points. 

Fire Department Connections.—Where these are needed, the 
deduction must not exceed 10 points. Then come pipe sizes 
and spacing. If these be the standard or the equivalent 
thereof, as established in 1905, no charge is made. It will be 
recalled that this was the year when the restricted sprinkler 
schedule was adopted and certain standards were established 
as to these matters at that time. If there be some standard 
the deduction must not exceed Io per cent. 

Alarm Service —The alarm service is classified as follows: 
(1) local valve alarm; (2) central. station valve alarm; (3) 
central station automatic fire alarm; (4) special building sig- 
nal; (5) central station supervised watchman; (6) local watch- 
man. If the following combinations of the above service are 
provided, no deduction, that is, no penalization, is made against 
the risk. There are three groups of these combinations, as 


follows: First, 1, 2, 4 and 5. Second, 1, 3, 4 and 5. Third, 1, 
2,4 and 6. There may be present in the risk only one of these 
forms of service and if that be so certain charges are applied 
against the property. These may be illustrated by the severest 
and the lightest. For a local valve alarm only the deduction 
would be 40 points; while for a central station valve alarm 
and local watchman, the deduction would be 5 points. In 
large cities, where there are many sprinkler properties with a 
variety of tenants and businesses in many single risks, it is 
deemed essential to have some type of central station service 
or some method of communicating the fact that a fire has 
started in the building. If there is not something to do this, 
then the penalization is very heavy. 

Unsprinkled Portions —Deduction not to exceed 30 points. 

Obstructions —Deduct not to exceed 20 points. This to 
insure the sprinklering of shelves, benches, partitions, etc., or 
to see that they are arranged in such a manner as not to 
obstruct free play of water. 

Extra Test Solder Heads —(286° and over). If the num- 
ber in one area is 20 per cent or over, the deduction must not 
exceed 20 points. 

Dry Pipe System.—The dry pipe system is not quite as 
valuable as the wet pipe system. There is the introduction of 
another piece of machinery—and this is always to be avoided 
wherever possible. The deduction is based on a certain con- 
dition, namely ; if the number of heads on a dry pipe valve does 
not exceed 350 a maximum deduction of 10 points is provided ; 
while if it exceeds that, the deduction may go as high as 
20 points. Modern science and invention have come to the aid 
of the dry pipe system by designing a device for making them 
act more effectively and, where such an improved device is 
attached to the system, these charges are cut in two or become 
respectively 5 points and 10 points. 

Matntenance.—This may be deficient in one respect or in 
many and, according to the circumstances, a deduction may 
be made of not exceeding 40 points. 

Equipment.—lf the system be supplied by public water 
works and no deductions are made under street mains, the size 
of the pipes or pressure, then a deduction is made for two 
connections each from separate street mains or the equivalent, 
of 10 points, while for a single connection the deduction is 
15 points; but if the supply be other than as stated and there 
be no second source of supply, 30 points would be deducted. 
Where the equipment is treated in this way, that is, subject to 
treatment under this item, no further deductions are made 
for the lack of deficiency in the secondary supply; these being 
unnecessary. 

It will be noted that the object of this schedule is to 
analyze very minutely the sprinkler system and it is not in- 
tended to bear harshly on other features if the sprinkler equip- 
ment be of a high grade. Construction and similar matters only 
become important when dealing with low grade equipments. 

(To be continued) 





Has paid losses for 
over 50 years 





J. HARRIS LENKER, President. 


City Insurance Company of Pennsylvania 
SUNBURY, PENNA. 


Organized 1870 
Cash Capital $600,000 


A strong, conservative Company, noted for 
fair and prompt adjustment of losses 


A. F. O’DANIEL, Secretary and Underwriting Manager. 
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WILLIAM ALEXANDER’S 


EDUCATIONAL SERIES OF 
FIVE VOLUMES ON 


IFE INSURANCE 


What Life Insurance Is and What It Does 


Practice may teach the agent how to sell insur- 
ance, but there are certain truths that cannot be 
gathered while doing field work. But they are 
essential to success. They are the foundation 
principles on which all sound life insurance rests, 
and which give it the ‘‘strength of the everlasting 
hills.’ This book explains these basic facts. 
They are essential to the successful salesman (1) 
because familiarity with them gives him unbound- 
ed courage, and (2) because they enable him to 
advocate his cause with convincing force. Price 
$1.50. 


How To Sell Insurance 


The chief aim of this book, as the title indicates, 
is to teach the inexperienced agent how to do his 
work, and build up a remunerative business. 
While it is intended primarily for the new agent, 
it embodies a great deal of instruction that ought 
to be of value to the agent of experience. It will 
also be useful to those who are engaged in the work 
of training inexperienced agents. Price $2.00. 


The Prosperous Agent 


This little book is for the guidance of experi- 
enced and inexperienced agents alike. It gives a 
catalogue of the characteristics—the mental 
equipment—of the successful business man; and 
tells how these qualifications can be utilized to the 
greatest advantage by the insurance salesman. 

The instrument with which the agent does the 
work is hisown mind. The material on which he 
uses this delicate instrument is the mind of another 
person. It is all important, therefore, that he 
should know exactly how to utilize his mental 
equipment. Price $1.50. 


The Art of Insurance Salesmanship 


This volume takes up the instruction of the 
agent where the second volume of this series stops. 
It contains more advanced instruction, and one of 
its aims is to stimulate the thought, fire the imagi- 
nation, broaden the vision, and thus increase the 
efficiency of life underwriters. Price $2.00. 


One Hundred Ways of Canvassing For Life 
Insurance 

This concluding volume describes many ways 
of soliciting life insurance and includes a number 
of canvassing plans contributed by experienced 
field men, with the author’s comments on these 
plans. Price $3.50. 


THE SPECTATOR COMPANY 
CHICAGO NEW YORK 


6354J-11-24R 


THE PEOPLES LIFE INSURANCE CO. 


of Illinois 


A Legal Reserve Co. Organized in 1908 


Every Desirable Provision 
Contained in our Policies 


Home Office Peoples Life Bldg, 
Chicago 
SEYMOUR STEDMAN, Pres. 
R. P. SHEPHERD, Ph. D., Educational Director 


A SRY ea 


YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 














Address P. L. care of THE SPECTATOR, Box 1117 
New York City. 


REACHING HIS “SOFT SPOT” 


FOR HIS CHILDREN FOR HIMSELF 
Dad’s ‘‘soft spot” is his boy and his Wanted agents in Ohio, West Vir- 
girl. His one big ambition is their inia, Michigan, Indiana, Kentucky, 





educatie:, caeir start in life and in exas and Oklahoma. 

business. For our -. SPECIAL 

Any Dad of a child from 2 to 14 i A 

years of age will be tremendously in- aeeteemes > eae 


terested in the new ‘‘Child’s Endow- P 

ment Policies” of the Ohio State For business and professional men. 
Life. Complete Coverage. 

The Ohio State Life service now 91/000 t 810, at Reali tae. 
ranges — —_ 2 to 65 years, cov- — $10.00 to $50.00 Weekly Indemnity. 
ering the family group with few Moderate Premiums and Liberal 


exceptions. Commissions. 
Our agency contracts on the partner- Accrued indemnity payable every 
ship basis will interest you. 30 days during disability. 


Our O. S.-Li.-Co. Automobile Policy is a great door-opener. 


THE OHIO STATE LIFE INSURANCE CO. 
John M. Sarver, President COLUMBUS, OHIO 











EXCELLENT OPPORTUNITY 
for Reliable, Energetic men to represent us in the states 
of Illinois and Missouri with direct Home Office contracts 
Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Clarence J. Daly, President DENVER, COLORADO 








A. M. BURTON, President 
H. B. FOLK, Secretary 


LIFE AND CASUALTY 
INSURANCE COMPANY 


OF TENNESSEE 


Industrial Weekly Insurance 
Life—Health—Accident. Pays 
Fifty Weeks’ Indemnity—Or- 
dinary and Industrial Straight 
Life Insurance. 





Home Office 











NASHVILLE TENNESSEE 
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To Our Agency Force: 
WHAT ABOUT BURGLARY INSURANCE? 
Isn't it a FINE BET for 1925? 


WE'LL SAY IT IS! Sometimes when we read the papers, it looks like 
EVERYBODY who gets OUT OF A JOB, buys a "kit of tools" and goes into 
the Burglary Business. The "professicn," is certainly GROWING and, 
we've got to be protected against it. 


LOCKS AND KEYS WON'T DO IT, BUT BURGLARY INSURANCE WILL. 


That's the thing to "get home", to your clients and others. The only 
SURE PROTECTION against Burglars is BURGLARY INSURANCE. Happily the 
public is BEGINNING TO REALIZE this, and with the realization your 
task of selling them becomes easier. 


NOW LET'S CHECK UP A BIT - 


In ADDITION to BANK and RESIDENCE Burglary, we have MERCANTILE SAFE 
and ROBBERY - both INSIDE and OUTSIDE. Then, too, there is SAFE and 
HOLD-UP. ALL needed, ALL necessary and, what's better yet, ALL sala- 
ble. EVERY business that OWNS a safe, EMPLOYS a paymaster, collector 
or messenger, and EVERY office or store where MONEY or MERCHANDISE is 
kept is SUBJECT to robbery or hold-up and is, therefore, a VERY LIVE 
PROSPECT for you to sell. It's up to you, AS A GOOD INSURANCE AGENT, 
to see that they are PROTECTED. 


Accident ONLY Insurance OFFERS FINE opportunities. Many people who 
feel that they CANNOT AFFORD Accident and Health in ccmbination, will 
be GLAD to kncw about your ACCIDENT ONLY POLICIES. This line appeals 
to the man "who has never been sick a day in his life." You know the 
kind I mean TOO HEFTY. ALWAYS been well and strong and therefore 
CAN'T POSSIBLY GET SICK. These same fellows, though, ADMIT the pos- 
sibility of ACCIDENTS. It is to this class - AND IT IS LARGE - that 
your TALENTS should be turned in SELLING ACCIDENT ONLY INSURANCE. 


Yours for ccmplete service, 


LI 
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Inter-Southern Life Insurance Co. 


Louisville, Kentucky 


JAMES R. DUFFIN, President 








Annual Statement, — 24, 1924 








ASSETS 
Dierimaee Louns cur Real Matate.... oc cc ns obi ea han nea tcn ew deaanr $4,053,835.75 
Real Estate, including the Home Office Building owned by the Com- 
NN 2c sd gt ig Ne abe cen fn Said sg Hn oes Baek Hh Bee 3,470,787.77 
TE ETT Cer CEL TT CTT nT Te nT en 2,444,216.06 
United States Bonds and other Bonds and Stocks.................. 311,349.75 
IIE RIN eb bead nos evs sews n vee oe eaa a eee 393,966.11 
i so eS as Sgr acl Sie onnals ins ou dh aera atontcask ec eetae 271,124.90 
Net uncollected and deferred premiums on policies in force.......... 334,606.87 
i re ee 107,065.21 
a i shah anierin ge tt ak ou mass Moai Wee este Baka seta la 188,438.77 
Interest and rents due and accrued..................ccc cece eceeae 110,452.79 
Furniture and Fixtures in Home Office and all Branch Offices........ Charged Off 
NG estopped Dae os Sepa ea er Lae $11,685,843.98 
LIABILITIES 
Reserve on policies invested in approved securities deposited with the 
Treasurer of the State of Kentucky, and policy loans............. $9,849,739.77 
Reserve for death losses reported, for which no proofs have been 
AL Sk ork Cisne sin we bok NR ale Peet Oa wk Ge AOR Ee ELE SASS 51,230.75 
Deposits with the Company on Interest.......................000- 627,000.60 
ee I os ogg 550s ads eee iw dae kan ee baal 55,000.00 
Bummer ve Gor tamen Geet Getler Peas... ois eee ce vec deceit 82,026.62 
IN sear 5 0 ooh Sense haee smeared end nie eee nets 1,020,846.24 
5 ko. gs recor aeeincte Rvs care Se sin cl neal elearaa ee ae $11,685,843.98 
TOE LE LL Te OT Ae $101,580,000.00 
Capital surplus and reserve for the protection of policy- 
I access ices Anksea SMe Walia a Hetera atte aie wh onale sche cheated 11,497,586.61 
Payments made to policyholders and beneficiaries since 
8 by ar ek ly Na ano Wrigies nb-Ang weld see pane Bite Bese 3 10,280,000.00 


The Company has closed an unusually successful year and shows 
remarkable gains in assets, reserves, income, earnings and insurance 
in force. 


Nineteenth Year 
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OFFICIAL CHANGES IN SECURITY 
MUTUAL LIFE 
F. Leon Mable Succeeds C. H. Jackson as 
Superintendent of Agencies 
President David 5. the 
Security Mutual Life of Binghamton, N. Y. 


Dickenson, otf 


has announced the appointment of I*. Leon 
Mable as superintendent of agencies to succeed 
C. H. Jackson, who goes with the Scranton 
Life of Scranton, Pak 

Mr. Mable has been with the Security Mutual 
for eighteen years, having started as a clerk in 
1906. After faithful 
vice he was promoted to the position of assist- 
As such, he 


fourteen years of ser- 


ant superintendent of agencies. 
has traveled extensively among the company’s 
agencies, and has done excellent work in 
strengthening and up-building the company’s 


field force. In his new position he will con- 





F. Leon MAsBLe 


tinue his close personal interest in the problems 
and achievements of the company and its field 
men, 

George S. Cannon has been appointed assist- 
ant superintendent of agencies at the home 
ofice, and will continue excellent work 
among the company’s agencies, also opening up 


his 


new agencies in the territory covered by the 
company. 

W. E. Thompson, who has been with the 
company for over a quarter of a century and 
has been assistant secretary since 1918, has 


heen appointed agency secretary. This appoint- 
ment by President Dickenson will also be of 
much value to the agency department. 

Leigh Morse, who has been assistant actu- 
ary since 1910, has been appointed assistant 
secretary in charge of the department of issue. 

Clark R. Jackson, heretofore agency secre- 
tary, has been appointed director of publicity 
in charge of the company’s publications, adver- 
tising and sales promotion. 

It is apparent from the that 
President Dickenson is carefully planning for 
further expansion of the company’s business. 


foregoing 


—The headquarters of the Virginia general agency 

of the New England Mutual, under General Agent 
W. W. Barrow, have been moved from the Mutual 
building to the fourth floor of the State and City 
Bank and Trust Company building, which has re- 
cently been completed. 





JEFFERSON STANDARD AGENTS MEET 
Company Announces Non-Medical Plan Up 
to $2000 
The $200,000 Club of the Jefferson Standard 
Life Insurance Company of Greensboro, N. C., 
heid its annual meeting in Miami, Fla., on Jan- 
uary I, 2 and 3, at the Royal Palm Hotel. Ike 
11. Gantt of Gastonia, N. C., hali 
million a year man, was elected president ot 
Price Club, the 


who is a 
which is highest 
honor that can be paid one of the 
tives of this company. Mr. Gantt’s record was 
outstanding in that 100 per cent of his 1923 


the Julian 
representa- 


business renewed in 1924, and this despite the 
fact that practically all of his business was in 
a city of large textile interests where general 
business conditions have not been so good. To 
even qualify as a member of this club requires 
at least two years’ service with the company, a 
consistent large paid-for production and an 
unusually high second year renewal percentage. 

An announcement was made that the members 
of the Julian Price Club would be allowed to 
write non-medical business in amounts up to 
$2000 on any form except term. 

T. S. Franklin, general agent of the com- 
pany at Charlotte, N. 
of the $200,000 Club, having paid for the largest 
A. W. Fetter 


last 


C., was elected president 


volume of business during 1924. 
of Greensboro, N. C. 
elected 
paid for the second largest volume. 

The beautiful Holderness Loving Cup, pre- 
sented by Vice-President George A. Holderness, 


who was year’s 


president, was vice-president, having 


was won by our Amarillo, Tex., branch office, 
of which H. M. Radey is manager. This cup 
is awarded each year to the branch office hav- 
ing the highest percentage of second year re- 
newals and is eagerly fought for. The record 
of the Amarillo office was unusually fine and 
outdistanced other office of the 
company in the twenty-five States in which it 


any branch 
operates. 

The following home office officials attended: 
Julian Price, president; Chas. W. Gold, treas- 
urer; W. T. O’Donohue, secretary; Geo. A. 
Holderness and J. Elwood Cox, vice-presidents ; 
Ad, Ee. general counsel; Dr. J. P. 
Turner, medical directors; H. B. Walton, man- 
ager mortgage loan department; E. C. Kling- 
man, chief underwriter; A. R. Perkins and 
A. V. Mozingo, superintendents of agents, and 
Saal 2 auditor. 


3 roc ks, 


Ross, 


Baltimore Life Men Have Successful 
Meeting 

BALTIMORE, Mp., January 12.—More_ than 
fifty presidents of banks and trust companies 
of Baltimore were guests of the Baltimore Life 
Underwriters at a dinner on January 9 at the 
Hotel The meeting was declared to 
be the most successful the association has ever 
held. 

Dr. Charles J. Rockwell of the University 
of Pittsburgh spoke on “Life Insurance and 
Bank Credits,’ presenting phases of the sub- 
ject that were especially interesting to bank- 
ers. Leslie McDouall of Newark spoke on 
“Life Insurance and Its Relations to Estates 
and Trusts.” 


Emerson. 
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HOLDS MANAGERS’ CONFERENCE 
Peoria Life Stages Important Event— 
President Emmet C. May Addresses 
Gathering 
The Peoria Life Insurance Company of 
Peoria, Ill., held a three-day conference of its 
managers at the home office on January 7, 8 
The morning and afternoon sessions 
were given entirely over to business; and lunch- 
eons at the Jefferson hotel, together with a 
dinner at the Creve Coeur Club, were enter- 
tainment features on the program. Among the 
general topics discussed on the several days 
“Operating a Well-Balanced Agency,” 
“Handling Agency Problems,” and “The Value 
of an Agency.” This last-named subject, as 
well as a talk on “Our First Milestone” made 
during the morning of January 7, was dealt 
with by President Emmet C. May, whose in- 
spiration and leadership have done so much to 

iurther the interests of the Peoria Life. 

The completeness of the company’s service 
to its agents was pointed out by G. B. Patti- 
son, a director of the Peoria Life, and the entire 
meeting was under the chairmanship of Henry 
Loucks, vice-president and superintendent of 
agencies, who opened the conference with a 
talk on “Our Achievement” in which he ex- 
plained the progress made by the field forces of 
the Peoria Life during 1924. Assistant Med- 
ical Director Dr. F. A. Causey told the man- 
agers of the work of the company’s medical 
organization and described the importance of 
risk-selection. 

The afternoon session on the first day was 
addressed by Walter E. May, vice-president 
and agency secretary, who explained the opera- 
tion of “A Well-Balanced Agency;” and by J. 
H. Ritchey, H. Ik. Van de Walker, Paul Hawk- 
W. H. Luellen. On the morning of 
the second day, Walter E. May awarded cups 
to the leaders during the past year, and, fol- 
lowing this, Thomas A. Stamp spoke on the 
Education.” The remainder of the 
business sessions were devoted to open discus- 
sion under the “case” system and many of the 
problems which had confronted the managers 
during the past year were disposed of. The 
meeting was one of the most successful ever 
held by the Peoria Life and the attendance was 
both enthusiastic and loyal. 


and 9. 


were: 


ins and 


“Value of 


Increases Maximum on One Life 

HARTFORD, CoNnN., January 12.—The tna 
Life Insurance Company completed 
arrangements for additional reinsurance facili- 
ties, is now prepared to issue a maximum pol- 
icy of $400,000 upon a single life, according to 
an announcement just made public by Agency 
Secretary K. A. Luther. The company’s limit 
heretofore has been $250,000. 


having 


—Stumes & Loeb, Chicago, IIl., recently appointed’ 
agents for the Penn-Mutual Life, Philadelphia, Pa., 
paid for one million dollars insurance in the month 
of December. This record is regarded as phenomenal. 
Stumes & Loch, whose offices been located at 
112 Adams street, have moved from the eleventh floor 
to the fourth, where they occupy much more elaborate 
quarters which will care for their increased business 
and the necessity of handling a much larger field 
force, 


have 
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BUSINESS OF 1924 
Early Returns of Life Companies Show 
Gains Over 1923 


presented below 


Preliminary figures are 
from the statements covering 1924 of a num- 
ber of life insurance companies. Most of 
these show excellent increases in important 
items over their business in 1923: 

Peoria Life, Peoria, I1l—New business paid 
for, 1924, $24,900,000, 1923, $20,281,000; insur- 
ance outstanding, December 31, 1924, $100,708,- 
000, December 31, 1923, $84,522,000; assets, 
December 31, 1924, $9,500,000; surplus to pol- 
icyholders, $650,000; total income, $3,200,000 ; 
total disbursements, $1,200,000; renewal ratio, 
90.3 per cent; mortality 30.6 per cent; interest 
rate, 6.2 per cent. 

Royal Union Life, Des Moines, Ia—New 
business paid for, 1924, $19,711,007, 1923, $12,- 
666,644; insurance outstanding December 31, 
1924, $118,031,431, December 31, 1923, $109,- 
447,793. 

Union Central Life, Cincinnati, O.—New 
business paid for, 1924, $159,250,358, 1923, $162,- 
840,138; insurance outstanding December 31, 
1924, $1,102,191,892, December 31, 1923, $1,- 
007,110,385. 

Western States Life, San Francisco, Cal.— 
New business paid for, 1924, over $24,000,000, 
1923, $21,667,000 ; insurance outstanding Decem- 
ber 31, 1924, $87,200,000, December 31, 1923, 
$75,046,000. 

National Guardian Life, Madison, Wis.— 
New insurance paid for, 1924, $6,272,752; assets, 
$2,904,777; surplus to policyholders, $460,910; 
total income, 1924, $988,581; total disburse- 
ments, $525,860. 

Pilot Life, Greensboro, N. C—New insur- 
ance paid for, 1924, ordinary, $14,558,422, in- 
dustrial, $2,895,646, total, $17,545,062; insur- 
ance outstanding, December 31, 1924, ordinary, 
$50,078,484, industrial, $2,453,024, total, $61,- 
531,508. 

Occidental Life, Los Angeles, Cal—New 
business paid for, 1924, $13,041,904, 1923, $12,- 
133,908; insurance outstanding December 31, 
1924, $66,040,810 (including companies taken 
over), December 31, 1923, $48,664,246. 

California State Life, Sacramento, Cal_—New 
business completed, 1924, $15,031,986, 1923, $12,- 
368,601; insurance outstanding December 31, 
1924, $50,275,029, December 31, 1923, $52,- 
441,082. 

Franklin Life, Springfield, Ill—New busi- 
ness paid for, 1924, $27,588,691, 1923, $31,756,- 
019; insurance outstanding December 31, 1924, 
$160,393,555, December 31, 1923, $150,137,940. 

North American Life, Toronto, Can—New 
business, 1924, $26,500,000, increase, over $6,- 
250,000. 

Commercial Life, Kansas City, Mo.—New 
business paid for, 1924, $1,234,765; insurance 
in force, December 31, 1924, $1,955,265; assets, 
$126,921; surplus to policyholders, $161,733; 
total income, 1924, $91,063; total disbursements, 
$54,830. 

Equitable Life, Des Moines, Ia—New busi- 
ness paid for, 1924, $63,120,435; insurance in 
force, December 31, 1924, $383,580,549; assets, 
$58,964,747; surplus to policyholders, $3,972,- 


694; total income, December 31, 1924, $15,484,- 
754; total disbursements, $8,579,687. 

Minnesota Mutual Life, St. Paul, Minn.— 
New business paid for, 1924, $28,814,501; insur- 
ance in force, December 31, 1924, $107,153,708; 
assets, $12,594,367 ; surplus to policyholders, $1,- 
009,993 ; total income, 1924, $4,073,600; total dis- 
bursements, $2,945,018. 

Atlantic Life, Richmond, Va.—New business 
paid for, 1924, $22,167,090, 1923, $21,468,772; 
insurance outstanding December 31, 1924, $113,- 
000,000, December 31, 1923, $102,023,085. 

Pacific Mutual Life, Los Angeles—New busi- 
ness paid for, 1924, estimated at $84,000,000, 
plus increases from restorations, dividends and 
additions, estimated at $3,000,000; new business 
in 1923, including increases, $105,264,478; in- 
surance in force, December 31, 1924, estimated 
at $537,000,000, December 31, 1923, $499,040,161. 

Mutual Life of Illinois, Springfield, I111—New 
business paid for, 1924, $4,075,000, ordinary, 
1923, $4,742,341, ordinary; insurance outstand- 


ing December 31, 1924, about $20,700,000, 
December 31, 1923, $20,050,176. 

Provident Mutual Life, Philadelphia, Pa. 
New business paid for, 1924, $96,673,313, 1923, 
$93,004,926; insurance outstanding December 
31, 1924, $705,356,432, December 31, 1923, $657,. 
609,790; assets, $158,977,550; special reserves, 
$10,006,042; total income, $924, $35,373,501; 
total disbursements, $21,792,462. 

Columbus Mutual Life, Columbus, O.—New 
business paid for, 1924, $24,619,234, 1923, $18, 
913,013; insurance outstanding, December 31, 
1924, $72,296,014, December 31, 1923, $56,900,- 
039; assets, December 31, 1024, $6,627,709; 
surplus to policyholders, $1,014,530; total in. 
come, 1924, $3,174,144; total disbursements, $1,- 
838,936. 

Bankers Life, Des Moines, Ia.—New busi- 
ness paid for and restored, 1924, $134,242,974 
1923, $123,176,003; insurance outstanding 
December 31, 1924, $768,700,000, December 31, 
1923, $711,620,554. 




















west Territory by ordinance of 1787. 





with the Louisiana Purchase, 


bright spot in American history. 


In 1673 Joliet and Marquette explored this ,egion’ 


The Treaty of Versailles, 1763, transferred the 
western portion of this territory to Spain. That part 
east of the Mississippi was ceded to Great Britain. 


Great Britain surrendered its title by the Treaty 
of Paris, 1783, and it was made part of the North- 


The western part remained under Spanish contro 
until 1803 when, after having been retransferred 
to France, it became a part of the United States 


In 1823 the first steamboat reached St. Paul 


Since that time the progress of the State in 
farming, industry and education has formed a 


The North Star State 


The first known white explorers to visit the terri-~ 
tory now known as the State of Minnesota, were 
Radisson and Groseilliers, 1658-1659. 


Royal Union Life 


Insurance Company 


F. L. TUCKER, Northern Msgr. 
417 Palace Building 


Minneapolis, Minnesota 
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Paid to Policyholders - Over $ 17,000,000. 
Insurance in Force - Approximately $125,000, 000. 
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Fidelity Mutual Life, Philadelphia, Pa—New 
business paid for, 1924, $49,169,059, 1923, $48,- 
653,771; insurance outstanding, December 31, 
1924, $292,470,739, December 31, 1923, $267,248,- 
034. 

Southwestern Life, Dallas, Tex.—-New busi- 
ness paid for, 1924, $43,200,379, 1923, $37,249,- 
800; insurance outstanding December 31, 1924, 
$157,864,849, December 31, 1923, $133,212,214; 
assets, December 31, 1924, $16,873,566; surplus 
to policyholders, $2,087,352. 

New York Life, New York—New business 
paid for, 1924, $746,651,900, 1923, $693,059,800 ; 
insurance outstanding December 31, 1924, $4,- 
695,104,195, December 31, 1923, $4,376,720,804. 

Connecticut General Life, Hartford, Conn.— 
New business paid for, 1924, $146,530,349, 1923, 
$144,690,056; insurance outstanding, December 
31, 1924, $610,516,632, December 31, 1923, $543,- 
799,772. 

Cedar Rapids Life, Cedar Rapids, Ja—New 
paid-for business, 1924, $3,023,922; insurance 





outstanding, December 31, 1924, $16,544,000; 
assets, $2,299,014; surplus to policyholders, 
$233,565; total income, 1924, $597,015; total 
disbursements, $313,293. 

United Fidelity Life, Dallas, Tex.—Insurance 
in force, December 31, 1924, $18,250,000. 

Continental Life, St. Louis, Mo.—New insur- 
ance written, 1924, $15,979,085; insurance in 
force, December 31, 1924, $70,744,530; assets, 
$9,014,198; surplus to policyholders, $758,510; 
total income, 1924, $5,323,677; total disburse- 
ments, $2,766,245. 

Rockford Life, Rockford, I1l—New business 
written, 1924, $4,717,275; insurance in force, 
December 31, 1924, $15,172,413; assets, $1,483,- 


196; surplus to policyholders, $336,721; total 
income, 1924, $468,050; total disbursements, 
$267,792. 


International Life, St. Louis, Mo.—New busi- 
ness paid for, 1924, $42,186,079, 1923, $36,807,- 
217; insurance outstanding, December 31, 1924, 

(Continued on page 33) 
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atfor Progressive People 





‘C. Tucker, _— 


Mining, lumber, agriculture, manufacturing and a progressive 
people combine to make Minnesota a great commercial state. 


Rich in natural resources and raw material Minnesota is able 
to send her products to the markets of the world by way of un- 
equalled natural and artificial highways—namely, the Great 
In addition, her large cities, 
Minneapolis and St. Paul, are the natural terminals for a number 


Lakes and seven navigable rivers. 


of great railway systems. 


Over these highways her products—iron ore, corn, wheat, oats, 
lumber, flour, meats, etc., travel to the marts of the world— 
and return in the form of money to her people. 


Known as the ‘North Star’ state this rich and growing com- 
monwealth beckons as a guiding star to life underwriters looking 


for fertile fields of business. 


Royal Union production continues to show a splendid increase 
This company gives cooperation and service to 
agents that act asa friendly “‘North Star” in guiding their efforts. 


in Minnesota. 


OYAL UNION LIFE 
INSURANCE COMPANY 


Des Moines, Iowa 


Wm. Koch, Vice President 
D. C. Costello, Secretary 
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GENERAL AGENCY RESULTS IN 1924 


Many General Agents Show Substantial 
Increases Over 1923 


Below will be found further early reports 
upon the new business written by general agen- 
cies in 1924. In many of them the business last 
year much exceeded that in the preceding year. 

Robert M. Ryan, Detroit, Mich. (Equitable 
Life, N. Y.)—1924, $14,005,000; 1923, $12,240,- 
381; 1922, $9,776,000; 1921, $7,539,000. 

Harry A. Butler, Burlington, Vt. (Equitable 


Life, N. Y.)—1924, $1,803,660; 1923, $1,704,- 
150; 1922, $1,480,910. 

A. L. Saltzstein, Milwaukee, Wis. (New 
England Mutual Life, Boston)—Over $5,- 
coo,000. 


Black & White, Philadelphia, Pa. (Connecti- 
cut Mutual Life, Hartford)—1924, about $2,- 
500,000; 1923, about $2,250,000; 1922, about 
$2,000,000; 1921, about $2,000,000. 

Charles H. Beach Co., Detroit, New York, 
St. Louis and Chicago—1924 business showed 
increase of 106 per cent over 1921, with in- 
creases consistent from year to year. 

E. E. Flickinger, Indianapolis (John Han- 
cock Mutual Life, Boston)—About $5,035,435. 

Raymond R. Richardson, Norfolk, Va. 
(equitable Life, New Yorg)—$2,669,000. 

H. M. Hessberg, New York (Connecticut 
Mutual Life, Hartford)—About $1,000,000. 

F. C. Sanborn, Boston (Massachusetts 
Mutual Life, Springfield, Mass.)—1924, $6,- 
835,000; 1923, $6,127,000. 

John W. Yates, Detroit, Mich. (Massachu- 
setts Mutual Life, Springfield) —1924, $6,889,- 
358; 1023, $4,642,039; 1922, $4,742,518; 1921, 
$3,840,111; 1920, $4,660,078. 

Percy L. Potter, Des Moines, Ia. (Mutual 
3enefit Life, Newark )—1924, $1,685,000; 1923, 
$1,226,500; 1922, $998,000; 1921, $553,500. 

Lee & Lee, Dallas, Tex. (Union Central Life, 
Cincinnati )—1924, $3,748,681; 1923, $3,351,432; 
1922, $3,226,221; 1921, $3,064,143; 1920, $5,- 
479,364. 

J. H. Smith and Frank M. See, Nashville, 
Tenn. (Massachusetts Mutual Life, Springfield, 
Mass. )—1924, $7,005,268; 1923, $6,170,425. 

C. D. Van Vechtem, Cedar Rapids, Ia. 
(Northwestern Mutual Life, Milwaukee) —$2,- 
185,350. 

A. C. Crowder, Birmingham, Ala. (Pruden- 
tial, Newark )—$4,005,580. 

S. R. Whitten, Jr., Jackson, Miss. (Home 
Life, New York)—1924, $1,024,052; 1923, 
$733,000; 1922, $416,500; 1921, $404,000; 1920, 
$903,557; 1919, $1,010,000. 

Thomas B. Sweeney, Wheeling, W. Va. 
(Equitable Life, New York)—1924, $12,024,- 
2909; 1923, $10,860,862; 1922, $9,806,862; 1921, 
$12,503,380. 

D. Fulton Harris, Washington, D. C. (New 
England Mutual Life, Boston)—1924, $653,500. 

Ralph L. Colby, Indianapolis, Ind.—(Frank- 
lin Life, Springfield, Ill.)—1924, $1,122,793; 
1923, $1,133,152; 1922, $444,160. 

Darby A. Day, Chicago, Ill. (Mutual Life, 
New York)—1924, $44,426,000; insurance in 
force, December 31, 1924, over $300,000,000. 

Frank L. Levy, New Orleans, La. (Equitable 

(Continued on page 33) 
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NEW LIFE INSURANCE GIANT 


Inter-Southern of Louisville Now Has $100,000,000 of Insurance Outstanding 





PROGRESS DATES FROM 1910 





James R. Duffin Was Elected President at That Time and Imbued the Company 
With His Ideals, Thus Rapidly Bringing It Up Among the Leaders 


The history of the business of life insurance, 
like that of every other business, is replete 
with the records of the organization of new 
ventures. From year to year new companies 
and new names are entered in the annals of life 
insurance. Some are wasted efforts and shortly 
lose their identity; some rise meteorically to 
unstable heights; others without the domina- 
tion and inspiration of enterprising leaders pur- 
sue a firm course but, devoid of initiative, 
never reach the goal of attainment and are 
known their existence as “little 
companies.” under the master 
hand of an organizer and developer, steadily 
advance along the roadway of success and by 


throughout 


Some others, 


their progressive methods and unvarying fair- 
ness to those they deal with, including their 
agency staffs and policyholders, reach a posi- 
tion of prominence, and enter the ranks of 
those firmly established giants of the business 
which are recognized as such because they have 
at least one hundred million dollars of insur- 
ance in force. 

Each of these companies bases its growth and 
its achievements on that most important of all 
factors in human progress—personality. Never 
does a life insurance company reach a position 
of importance but that its success is attributed 
to the magnetic personality of its leader. For 
each company which stands securely on the 
high grounds of life insurance there is such a 
man, and, as each new company reaches this 
charmed circle, the story of that man reflects 
the story of his company. The Inter-Southern 
Life of Louisville, Ky., which on January 1 
passed the one hundred million dollar mark of 
insurance in force, dates its real growth from 
the election to the presidency of James R. 
Duffin. When in January, 1910, Mr. Duffin 
assumed the management of this company, it 
had assets of one hundred and forty thousand 
dollars; insurance in force of one million six 
hundred and sixty-seven thousand dollars; and 
it ranked one hundred and fiftieth in point of 
premium income. He was introduced to the 
life insurance fraternity as a good man, clean, 
strong, and progressive. These attributes he 
imparted to the company whose destiny had 
been placed in his hands and from that time 
forward the Inter-Southern has been styled “a 
good life insurance company, clean, strong and 
progressive.” The passing years have, in every 
respect, verified this reputation, both as to the 
man and the company. 


BEGINNING OF COMPANY'S PROSPERITY 
While the Inter-Southern Life is shown by 
The Insurance Year Book to have been organ- 
ized and incorporated on May 16, 1906, it was 
not until after the assumption of the manage- 
ment by Mr. Duffin in 1910 that the era of 
prosperity of the company was launched. At 


the outset of his management, Mr. Duffin, a 
man of broad vision and one meriting the con- 
fidence of those associated with him, saw the 
need of and brought about the mergence of 
several small contemporaneous Kentucky com- 
panies in order that the foundations for the 
giant company which he was planning would 
be sound and have a substantial basis in its 
home State. We thus find that on December 
31, 1910, after one year of operation, the com- 
pany had total admitted assets of $326,500, 
and was ranked eighty-fourth in the list of old- 
line life companies. Its insurance in force was 
$3,182,597. During the next three years sub- 
stantial advancement was made and the com- 
pany showed on December 31, 1913, assets of 
$1,213,389, with outstanding insurance of $15,- 
088,585, ranking respectively seventieth and 
seventy-fourth in these items. Consistent and 
hard work coupled with conservative expansion 
policies advanced the company during the next 
and at the 

the assets 


four years, 
end of 1917 
were $4,600,957, and the 
insurance in force $36,- 
005,726. As an_ indica- 
tion of the progress that 
the Inter-Southern was 
making, the rank of the 
company showed that it 
was the fifty-ninth larg- 
est in point of assets and 
the sixty-first in insur- 
ance in force. This on- 
ward march, being made 
during the period of fi- 
nancial depression pre- 
ceding the World War, 
makes its accomplishment 


most noteworthy. 
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It had now reached a 
point in its development 
forward 


whence 
step must be made 
against the keenest com- 
petition on the part of 
older and larger compa- 
nies. Despite this, the 
Inter - Southern forged 
forward during the fol- 
lowing four years, and 
on December 31, 1921, 
we find it fifty-eighth in 
of assets, which 
to $6,173,447, ai 
while the insurance in 5 
force had grown apace 
and amounted to $59,204,- 
201, which made it the 
fifty-eighth company in 
respect thereto. Continu- 
ation of the growth of 
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Thursday 
the company was made during the succeed- 
ing two years and on December 31, 1923, it 
had $88,502,506 of insurance outstanding and 
had advanced its position over ten companies 
during the two years and was then forty-eighth 
on the list; while in assets it was fifty-second 
with $10,464,498. The premium income in 1923 
totaled $2,486,605, being surpassed by but fifty- 
one other companies. 


1924 Puts It 1n Grant Crass 

As was indicated by the results of the com- 
pany in 1923, its statement ending December 
31, 1924, shows that its insurance in force now 
amounts to over $100,000,000 and that its assets 
are $12,000,000, continuing the record of prog- 
ress which has marked the company’s career 
since 1910. While no comparative data are 
available, advancement of the company in the 
table of rank is indicated in both items. 

As each company enters the roll of 
$100,000,000 companies, a study of its growth 
and the reasons therefor becomes a subject of 
interest, not only to those vitally connected 
with the company but also to the life insurance 
Because of this it is the 
each 


new 


fraternity at large. 
practice of THE SprEcTATOR to review 
company in detail at such a time. 

The Inter-Southern Life is built around one 
man. This man is its president, James R. Duffin. 
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Home Orrice BUILDING OF THE INTER-SOUTHERN LIFE 
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He has made the upbuilding of his company his 
life objective, regardless of his advancement 
both financially and politically in his chosen 
profession, the practice of law, in which he 
had been markedly successful. Mr. Duffin is 
of an unostentatious demeanor, though, on 
meeting him, one cannot be but impressed 
with a confidence and belief in his ability and 
integrity. His kindly disposition and lovable 
character breed a loyalty in his associates 
which is reflected in the perseverance of his 
agency staff. 

iias GIVEN THE CoMPANY 
CHARACTER 


PRESIDEN! 


The high sense of moral responsibility of 
the company is due unquestionably to the high 
character of Mr. Duffin. Strict observance of 
the Golden Rule in dealing with daily prob- 
lems has become more than a practice of the 
Inter-Southern. It has become an integral 
part of its method of doing business. The re- 
sults of this policy are outstanding features 
The agency staff 
per- 


of the company’s history. 
has an exceptionally high degree of 
sistency, and the fact that it has never lost a 
general agent is a record unequaled by any 
other company. As an indication of its deal- 
ing with its policyholders it may he noted that 
the company has never had a law suit directed 
against it during the present administration 
by any policyholder. Its method of dealing 
with borrowers and mortgagors is exemplary, 
and it is closing the year without a fore- 
closure suit against any borrower. Personal 
touch with and a solicitous interest in the busi- 
ness affairs of the borrower have been of untold 
assistance to the underwriting department. 

The company’s assets are very well invested 
and no securities are bought for speculative 
Its list of securities is well balanced 
and diversified. They are practically equally 
divided between real estate mortgage loans, 
loans to policyholders and liquid assets. Though 
Kentucky is a strict compulsory deposit State, 
the Inter-Southern has deposited one million 
securities with the State of 
Kentucky than the State law requires. It has 
a record in its investment department in that 
it has never lost during the twelve years of 
the present administration a penny in principal 


reasons. 


dollars more in 





STANLEY REED 
Secretary 





W. W. Moore 
Vice-President 


more than 
Investments 


despite a turnover of 
that 


or interes: 


$100,000,000 during time. 


have yielded good returns. 
One of the chief assets and the company’s 
ereat pride is the home office building, located 





James R. DuFFIN 
President 


It was built 
steel frame- 


on the busiest corner in Louisville. 
in 1912 of Bedford with 
work and was the first skyscraper in the State 


stone, 


of Kentucky, being twenty stories. It is a 
particularly attractive structure and is recog- 
nized as one of the finest buildings in the entire 
South. It is a noteworthy fact in this connec- 
tion, that Mr. Duffin, in the interest of economy, 
designed and acted as contractor in the erec- 
tion of the building. 

From The Insurance Year 
that the operation and management costs are 


Book it 1s noted 


low and that economy is practiced in all de- 


partments. The mortality rate is moderate, 


actuarial practices are sound, death claims are 
promptly paid, and the company’s policy con- 
economical 


tracts are equitable. A mark of 


management may be noted in that there are but 
four executive officers in whom is reposed the 
full control of the company. These men un- 
der Mr. Duffin and Stanley Reed, as secretary 
and director of agents of the company, have 
the full confidence of the stockholders, policy- 
holders and agency staff. It is a company 
record that there has never been a dissenting 
vote at either a stockholders’ or directors’ 
meeting during the past twelve years. 


ACCEPTED 
The IJInter-Southern is one of the first 
American life insurance companies to reach 
the goal of one hundred million dollars of 
insurance in force, by accepting only ordinary 
s on the lives of white men and women 
without any industrial, sick and accident 
group, fraternal or assessment insurance. It 


Onty HicuH Grape BUSINESS 





ris 


has never reinsured any fraternal business, nor 
did it start as an assessment company. 

A prime factor in the development of this 
company is its agency manager, Stanley Reed. 
Under his direction the agency staff has been 
operated along dignified and altruistic lines. 
Mr. Reed has a particularly engaging person- 
ality and each agent in his organization is his 
especial friend and confidant. The belief 
which he has in the ascendency of the Inter- 
Southern he imparts to his men, and their 
loyalty is not surpassed by that of any other 
agency staff. Under Mr. Reed’s direction, the 
Inter-Southern conducts a school for the edu- 
cation of its agents. This school instills, in 

addition to a fundamental knowledge of life in- 
surance salesmanship, the spirit of the Inter- 
Southern. When the Inter-Southern opens new 
territory, it makes it a practice of intensely cul- 
tivating this new territory. In this respect a 
great help to the agent is the company’s custom 
of making a locai bank its depository. This 
establishes the company as almost a local in- 
stitution, as all of the financial dealings of the 
company in the territory are conducted through 
the local bank, and all death claims are paid 
by local checks. 


No HicH Pressure Metuops Usep 
In the upbuilding of the company both Mr. 
Duffin and Mr. Reed have refrained from con- 


ducting any high pressure campaigns or mak- 








A. M. WasH 
Treasurer 








Burton VAN DYKE 
Actuary 





THE SPECTATOR 











STRONG 


‘ TOLSUSTAIN 





“Swift to Serve; Strong to Sustain’ — 


A creed that expresses the sincere desire to serve humanity 
which permeates this organization, and is reflected in the 
striking gains made every month. 

Provident Life Men find everywhere a tremendous force of 
goodwill toward the Provident. 





Te PROVIDENT 


LIFE AND ACCIDENT INSURANCE CO. 
of CHATTANOOGA 


R. J. Maclellan, President. W. C. Cartinhour, Secretary. 
ESTABLISHED 1887 
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Field Annuals 


Insurance Directories 


for 
*Greater New York Tennessee 
+New York State North Carolina 
New Jersey South Carolina 
Kentucky Virginia 
Texas 


*City and Suburban. 
tExclusive of Greater New York. 


Each volume contains a complete list of agents in 
the territory covered, with address, list of com- 
panies represented, etc. 


Many new features are included that will be found 
only in “Field Annuals.” 


Price of each $5.00 Postpaid 
THE INSURANCE FIELD COMPANY 


Incorporated 


P. 0. BOX 617 LOU!ISVILLE, KY. 
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Make THis Comparison 





THE UNITED LIFE POLICY 


is a combination of life and accident insurance 
united in one policy contract. Not only are 
the Accident Benefits a feature of this contract, 
but Double and TRIPLE Indemnities are also 
included. ‘These distinctive features make the 
‘““United’’ one of the fastest selling policies in 
the country. Compare the cost (see premium 
below). 

ILLUSTRATION: 


Ordinary Life, Class 1, age 35, 
with Triple Indemnity, Waiver of 
Premium, and _ non-cancellable 
Accident Insurance yielding $10 
per WEEK, annual premium only 
$27.06. 




















United Life and Accident Insurance Co. 


Concord New Hampshire 


Thursday 


















Address all inquiries to EUGENE. E. REED, Vice-President 








Advantageous 
Agency Openings 


The Philadelphia Fire and Marine Insurance 
Company will establish a few more agency con- 
nections. 


This is the kind of company it pays to repre- 
sent—a powerful organization, reliable service 
and a full line of desirable policies offering pro- 
tection on property and commercial activities. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


1711 Chestnut Street, Philadelphia, Pa. 

508 Walnut Street, Philadelphia, Pa. 

209 W. Jackson Blvd., Chicago, Ill. 

125 Trumbull Street, Hartford, Conn. 

204-14 Pine Street, San Francisco, Cal. 

Trust Company of Georgia Bldg., Atlanta Ga. 
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ing any special effort merely to place business 
on the books. The company is now entered 
in ten States and more are under consideration. 
The campaign in each State is as intensive as 
that which made the company a leader in Ken- 
tucky and has the same direct supervision from 
Mr. Duffin and Mr. Reed. 

Viewed from every angle, the Inter-Southern 
Life is a good company. It is clean in its 
practices, strong in its finances and progres- 
sive in its policies. Under the directing guid- 
ance of Mr. Duffin, ably assisted by Mr. Reed 
and their associates, the company has grown 
and developed into one of the leading life in- 
surance companies in the United States. In 
consideration of this great growth, the agents 
of the company should be inspired to newer 
heights because they know that the officers of 
the company stand securely behind them, ready 
at all times to assist them in the furtherance 
of the Inter-Southern. 


HEAR EXCESS PROFITS TAX CASE 
Mutual Benefit Case Argued—Decision 
Reserved 
PHILADELPHIA, Pa., January 10.—The United 
States Circuit Court of Appeals heard a test 
suit here January 7 on the liability of mutual 
insurance companies to pay the Government a 
war excess-profit tax on earnings from the 

funds reserved for payment of policies. 
The Mutual Benefit Life of Newark, N. J., 


brought the suit against Charles V. Dutfy, 
internal revenue collector for the Fifth New 


Jersey District. In its efforts to levy the tax 
against insurance companies the Government 
applies the same basis of computing profits that 
it uses upon private commercial corporations. 

The Government excludes from the invested 
capital of insurance companies the policy re- 
serves up to the amount equal to the current 
obligations of the concerns on policies and 
other obligations; treats the excess in the 
funds as “invested capital” and levies a tax 
upon all the earnings from that amount. 

Insurance companies hold that the entire 
policy reserve should be treated as “invested 
capital.” In 1917 the Mutual Benefit Life paid 
a tax of $108,500 on its net income, but the 
Federal collector compelled it to pay a war 
excess-profits tax of $83,779 on the earnings 
of the reserve fund. The lower court had 
decided the suit in favor of the company. 

The Government’s appeal was argued before 
Judges Buffington, Davis and Wooley, who re- 
served decision. 


Holds Two-Day School 

DatLAs, Tex., January 10.—A life insurance 
school was conducted by W. E. Bilheimer of 
St. Louis in the two-day session of the North 
Texas Association of Life Underwriters and 
the Life Insurance Managers Club of Dallas, 
which was held in Dallas, January 8-9. Four 
to five hundred life insurance men were in at- 
tendance. Don L. Sterling of Dallas, presi- 
dent of the association, was chairman of the 
committee on arrangements and F. L. Euless, 
Secretary of the club, worked out the plans for 
the two-day congress. 


UNIFORM INCONTESTABLE LAW 
Joseph Button Sends Draft to All State 
Officials 
RICHMOND, VA., January 12.—Joseph But- 
ton, Virginia Commissioner of Insurance, and 
secretary of the National Convetion of Insur- 
ance Commissioners, has sent to the member- 
ship the text of a proposed law, which would 
make life insurance policies written in all 
States incontestable after two years from issue, 

during the life time of the insured. 

The full text of the model law is as follows: 
Be it enacted, etc.: 

That the policy of insurance together with 
the application therefor, a copy of which ap- 
plication shall be endorsed upon or attached to 
the policy and made a part thereof, shall con- 
stitute the entire contract between the parties 
and shall be incontestable aiter it shall have 
been in force during the lifetime of the in- 
sured for two years from its date, except for 
non-payment of premiums and except for viola- 
tions of the policy relating to the naval or 
military service in time of war and at the 
option of the company provisions relative to 
benefits in the event of total and permanent 
disability and provisions which grant additional 
insurance specifically against death by accident 
may also be expected. 

The statute was drawn following the adop- 
tion of a resolution by the Commissioners at 
their recent meeting in New York, and is in 
the interest of uniformity. 

Upwards of forty State legislatures will hold 
that a 
majority of the supervisory officials will have 
early opportunity of seeking the enactment of 


their regular sessions during 1925, so 


this law. 
Guarantee Fund Life Association, Omaha 
Among the outstanding features of the state- 
ment of the Guarantee Fund Life Association 
of Omaha, Neb., as of January 1, 1925, are a 
gain of $1,197,350 in assets and an increase in 
surplus of $982,498, which is considerably more 
than the amount paid for losses in 1924, $906,- 


7 
having been less than 50 per cent of that ex- 
The death rate last year, per $1000 of 
force, was but $6.23. The very 
loss experience, together with an 
average rate of interest earned of nearly 6 per 
cent, which produced $361,620 of interest in- 


07. The mortality rate was very favorable, 


pected. 
insurance in 
favorable 


come, contributed toward the fine increase in 
surplus. 

Since its organization twenty-three years ago, 
the Guarantee Fund Life has paid $6,590,721 to 
beneficiaries, and during that period has also 
assets to $8,193,828. 
Against this sum it reports liabilities amount- 
ing to $1,938,877, including death losses re- 
ported (proofs incomplete), $32,000; reserve 
for income policies in process of payment, $719,- 
048; reserve for unreleased guarantee deposits, 
$54,526; accrued taxes and expenses $45,000; 
advance premiums and trust funds, $45,006, and 
insurance and disability reserve required by law, 
$1,043,207. Deducting the foregoing liabilities 
from its assets leaves a surplus of $6,254,951. 

Of the association’s assets the sum of $5,- 


accumulated amounting 


municipal bonds, and $100,000 in Liberty ponds, 
while the sum of $688,557 is represented by its 


home office building and real estate. The other 
items of resources are, cash, $196,211, and 
accrued interest, $212,697. A gratifying gain of 
$9,280,000 in insurance in force brings the latter 
up to $161,153,500 as of January 1, 1925. 

It is apparent from the facts here stated that: 
last year was an excellent one for the Guar- 
antee Fund Life Association, its twenty-third 
annual statement being the strongest it has ever 
put forth. The Association is now operating in 
twenty-six States, and has excellent territory 
and attractive contracts available for energetic 
intelligent agents. The Association is. 
purely mutual and operates on the assessment 
plan. Its president, J. C. Buffington, was not 
only its organizer, but has guided its affairs 
during the entire period since its organization. 
Its success is largely ascribable to its honor- 
able and able management, which has won and’ 
maintained the esteem of its members. Presi- 
dent fortunate in having the 
assistance of a very capaable corps of officers. 
in carrying on the Association’s business. 


and 


Buffington is 


Provident Mutual Life Items 

Spiller Hicks, previcusly with the Richmond, 
Virginia, agency of the Provident Mutual Life,. 
of Philadelphia, as district agent at Bluefield,. 
has been appointed general agent, with head- 
quarters at Bluefield, his territory including 
several counties in Southwestern Virginia and 
Southern West Virginia. 

Carlos R. Moseley becomes general agent for 
the Provident Mutual at Spartanburg, S. C. 

The preliminary statement of the Provident 
Mutual Life as of January 1, 1925, shows assets 
of $158;977,550; reserves on insurance, annuity 
policies and supplementary contracts, $141,099,- 
423; death claims, $344,581; prepaid premiums, 
etc., $1,548,404; reserves apportioned to policy- 
(including $4,914,000 for 1925), $5,- 
979,040; other reserve funds, including mortal- 
ity fluctuation and assets depreciation funds, 
$10,006,042. The new business last year, paid 
for basis, was $96,673,313, and at the end of 
1924 the company had $705,356,432 of insurance- 
in force. Since organization it has paid pol- 
icyholders $252,285,123. 


holders 


Richmond Life Underwriters Meet 


RicHMonpD, Va., January 12.—The regular 
monthly meeting of the Richmond Life Under- 
writers Association was held in the Chamber 
of Commerce rooms Monday, with G. W. 
Diggs, of the Penn Mutual Life, presiding in 
the absence of President J. E. Woodward, who 
has been forced to go to Florida for several 
weeks on account of his health. 

The program was in charge of the Virginia 
agency of the Equitable Life of the U. S. A., 
under Manager E. Mul Crutchfield. Mr. 
Crutchfield and several of his men made inter- 
esting talks describing the methods used to 
train new agents and to stimulate production. 
Mr. Diggs announced that the February pro- 
gram would be in charge of the A. O. Swink 
agency of the Atlantic Life. 
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unlimited production. 


rights. 





Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 
Confidential communication invited from those 


with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THE SPECTATOR 








Atlantic Life Agents Meet 

RicHMonp, VA., January 12.—The 
Convention of the Atlantic Life of Richmond 
convened at the Alcazar hotel, in St. Augustine, 
Fla., on Tuesday afternoon for its annua! ses- 
sion. The feature of the meeting was the 
Wednesday session, in charge of W. H. Bill- 
heimer of St. Louis. 

Service pins, Aces’ pins, Persistency Club 
prizes, and the A. O. Swink cup were pre- 
sented at the initia! session Tuesday afternoon. 
Officers of the company also explained the new 
rate book, the new policy forms, the 1924 an- 
nual statement, and the new dividend scale of 
the company at this meeting. 

To-day’s meeting will be given up largely to 
a discussion of sales plans for the present year, 
medical department practices, and inheritance 
tax services. 

Another feature of the convention was the 
annual conference between officers of the com- 
pany and its general agents. 


Aces 


—The Western Union Life Insurance Company of 
Spokane, Wash., has been elected to membership in 
the Association of Life Insurance Presidents, this 
being the fifty-seventh member of the association. 
Forty-eight members are domiciled in the United States 
and nine in Canada. 





A Company with Friends 
Everywhere 


The agent who is selling insurance in 
this Company, which for seventy-three 
years has been rendering unexcelled 
service, does not work alone. Wherever 
he may be, he finds enthusiastic friends 
ready to help him by testifying that there 
is no better company in the land than the 
old Massachusetts Mutual. Its enviable 
record for service and the low net cost of 
the protection furnished make a combina- 
tion that assures success to any real 
worker in the field. 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


Massachusetts Mutual 
Life Insurance Company 


Springfield, Massachusetts 
Incorporated 1851 











The Essence of Life Insurance 


An excellent new publication, which un- 
doubtedly will be of great service to the aver- 
age life insurance man, is “The Essence of 
Life Insurance,” a product of the pen of Wil- 
liam Breiby, F. A. S., a member of the well- 
known firm of Fackler, Fackler & Breiby, con- 
sulting actuaries of New York city. 

The purpose of the author is to so dissect 
and analyze the basic theories of life insurance 
that a clear and complete understanding of 
them may be had by any individual of aver- 
age education. By reducing the apparent in- 
tricacies and complexities that exist in life 
insurance to their plainest terms, the agent is 
able to appreciate and grasp their real intent 
and purpose. This is bound to increase greatly 
his knowledge of the business in which he is 
engaged and will enable him to render more 
effectively that service which he is under ob- 
ligation to give to his clients and policyholders. 

That no confusion of retard a 
thorough understanding of the work as the 
reader proceeds, the preliminary chapter is 
devoted to clear and concise definitions of the 
terms used later on in the text. Taking up the 
primary functions of life insurance and how 
provided, the author carefully explains mutual 
companies, stock companies and fraternal bene- 
fit societies, the three general classes of or- 
ganizations that conduct the business of life 
insurance, 


ideas may 


A great many of the topics considered are 
accompanied by mathematical demonstrations 
which show clearer than words can express the 
construction of the basic elements from which 
are derived such things as the mortality table, 
the amounts of premiums, the reserves and 
costs of policies and provision for operating 
expenses. Various reserve methods are stated 
and explained, and the differences between poli- 
cies issued by various companies are pointed 
out. Features which have been added to policies 
which enable a company to give greater service 
to the insuring public receive careful consid- 
eration, and even substandard business and 
group insurance are given attention. 

The volume is well printed, bound in dark 
green cloth with gold lettering and consists of 
167 pages. It is published by The Spectator 
Company, 135 William street, New York city. 
—Life Association News. 
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BOOKSTAVER AGENCY MEETING 
Issued Business Tops $23,000,000 in 1924 


—Agency Leads Travelers’ Forces for 
Fifth Time 


The Joseph D. Bookstaver general agency 
of the Travelers Insurance Company held 4 
luncheon meeting at the rooms of the Granq 
Street Boys Association in New York city on 
Wednesday of last week. A series of an- 
nouncements regarding the business of this 
agency during 1924 was the reason for the 
occasion and Dr. Richard H. Hoffman, the 
noted pyschoanalyst, who has been lecturing on 
salesmanship to members of the Bookstaver 
forces throughout the past year, was the guest 
of honor. Bound photostatic copies of con- 
gratulatory letters from men in the field were 
presented to Dr. Hoffman as an appreciation 
of his efforts. 

Mr. Bookstaver, in a brief speech, reviewed 
the results of his agency for 1924 and stated 
that it had issued over $23,000,000 worth of 
life insurance and had paid for $18,000,000 of 
this total. The premium volume of the agency 
for 1924 was $13,000 greater than in 1923 and, 
according to Mr. Bookstaver, there was every 
indication that the aggregates for 1925 would 
show corresponding increases. The agency's 
greatest month was in June, when it wrote busi- 
ness totaling $4,500,000. Mr. Bookstaver also 
announced the formation of a new group in 
his agency to be called the “Systematized Self- 
Supervision Club,” and the inauguration of a 
novel scheme in connection with this for sup- 
plying names of prospects to his agents. 

Arthur J. Frith, assistant superintendent of 
agencies for the Travelers, was the home office 
official who was present, and he made the an- 
nouncement that the Bookstaver agency had 
again, for the fifth time, led all the other agen- 
cies of the Travelers in volume of business, 
He also said that the records for the company 
in New York city showed exclusive, of group 
policies, that the Travelers had paid for more 
than $125,500,000 worth of life insurance in 
1924. This was an increase of about $0,000,- 
ooo over the results for 1923. The leaders of 
the Bookstaver agency during 1924 were pre- 
sented with handsome traveling bags as souve- 
nirs of their success. In order of production 
they were: E. H. Ziegler, Solon Schiller, 
Mayer Angstreich, H. S. Davids, Abraham 
Rubeck, Abraham Alexander, L. B. Paiewsky, 
Archie Gottler, Isadore Ehrlich, J. G. Feit and 
Jack Warshauer. 


Dates for Annual Meeting, Medical Sec- 
tion, American Life Convention 


The board of managers of the Medical Sec- 
tion of the American Life Convention have 
selected Tuesday, Wednesday and Thursday, 
June 2, 3 and 4, 1925, for the annual meeting 
in Louisville, Ky., with headquarters at the 
3rown hotel. 

The American Medical Association meets in 
Atlantic City the preceding week and these 
dates were selected so that physicians attend- 
ing the American Medical Association may at 
tend the medical section meeting also. 
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Federal Reserve and Union National 
Consolidate 

TopeKA, KAN., January 12.—The consolida- 
tion of the Union National Life with the Fed- 
eral Reserve Life Insurance Company, both of 
Kansas City, Kan., has been announced by the 
companies, although the merger contract has vot 
been submitted nor approved by the Kansas Jn- 
The Federal Reserve 
stock-with-policy com- 


surance Department. 
was one of the first 
panies to he organized in Kansas. It 
authorized in February, 1920, and now has over 
twenty million dollars of insurance in force and 
assets aggregating $1,250,000. W. H. Gregory, 
the organizer, is the president of the company, 
following the recent shake-up, reduction in 
directors and the cut in the salaries of the offi- 
cials to reduce home office expenses. 

The Union National was organized in Sep- 
tember, 1924. R. E. Gregory, brother of the 
president of the Federal Reserve, was the chief 
promoter of the company. It ran 
trouble when the Kansas Insurance Depart- 
ment declined to issue certificates of authority 
to stock-with-policy companies or to those writ- 
ing graded policies. The company brought a 
suit in the supreme court to compel the issu- 
ance of the certificate and the hearing is set for 
the first week in March. The company has 
been writing business under an injunction order 
and now has about two million dollars of in- 
surance in force and claimed assets of $120,000. 

W. H. Gregory is to remain as president and 
D. G. Holt as secretary and treasurer of the 
consolidated companies. R. FE. Gregory is to 
retire from both companies. 


was 


new into 


W. A. Searle Plans Western Trip 

PHILADELPHIA, PA., January 10.—The assist- 
ant to President Clegg of the National Asso- 
ciation of Life Underwriters, William A. 
Searle, is planning to leave here soon for a 
trip through Middle Western cities attending 
life underwriters’ sales congresses. 

Mr. Searle expects to be in Pittsburgh, Jan- 
uary 19 for an insurance convention. On Jan- 
uary 20 he will be in Indianapolis. From Jan- 
uary 20 to 27 he expects to visit a number of 
Indiana and Illinois towns, where similar in- 
surance conclaves are to be held, 

On January 27 Mr. Searle will attend the 
congress at Kansas City; January 28, Topeka; 
January 29, Wichita; January 31, Oklahoma 
City; February 2, Dallas, and February 3, 
Austin and San Antonio, 

At all these sales conventions Mr. Searle will 
Personally represent John Clegg, the national 
association chief. 

Pacific Mutual Figures 

Los Ancetes, Cauir., January 9.—Pacific 
Mutual Life in 1924 increased its paid-for busi- 
ness from $499,000,000 to $537,000,000, or a 
gain of $38,000,000 during the year, according 
to a statement by President George A. Cochran. 

He also announced that the stockholders had 
unanimously approved the increase of the com- 
pany’s stock from $1,500,000 to $3,000,000. The 
new stock is to be offered to present stock- 
holders at par, $100 per share. 
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New York Plate Glass to Do General 
Casualty Business 

The New York Plate Glass Insurance Com- 
pany of New York is planning to change its 
title to New York Casualty Company, and its 
charter will be amended so as to permit it to 
write all other casualty and surety lines. It 
to increase the company’s 
issuing 


is also proposed 
capital $500,000 to $750,000, by 
additional stock, to be sold at 200 per cent. 


The company has been very successful under 


from 


its present management; has about $2,400,000 
of assets and a surplus to policyholders of 
over $1,515,000, and is in a most favorable 
position to profitably expand its operations. J. 
Carroll French is president of the company. 


Surety and Casualty Salesmanship 
Rexford Crewe, 
New York branch office of the Maryland Cas- 
ualty Company, has written a letter to Joseph 
R. Wilson, author of the book “Surety and 
Casualty Salesmanship” : 


assistant manager of the 


“Tt has been extremely interesting to me to 
read what you have to say regarding ‘Surety 
and Casualty Salesmanship,’ and I know that 
when I have completed the entire volume that 
[ will have acquired a great deal of very much 
worth-while information. I think it is also a 
book both for pur- 
poses and as a tonic.” 

This book may be obtained from The Spec- 
tator Company at the price of $4 per copy. 


very valuable reference 


American Life Reinsurance, Dallas 

During the year 1924 the American Life Re- 
insurance Company, of Dallas, wrote more busi- 
ness than in any previous year of its existence, 
having placed $19,189,686 of new paid-for in- 
surance on its books, and having closed the 
year 1924 with $49,251,815 of 
force. It is anticipated that by March 6, when 
the company will celebrate its sixth anniver- 
sary, it will have $50,000,000 of insurance out- 
standing. President A. C. Bigger is to be con- 
gratulated upon the results achieved in the past 


insurance in 


year. 


Health and Accident Underwriters’ 
Meeting 

The mid-winter conference meeting of the 
Health and Accident Underwriters Conference 
will be held at the Chase hotel, St. Louis, March 
3 and 4. A dinner will be held in the evening 
of March 3. 

George Graham, president of the Central 
States Life Insurance Company and of the 
American Life Convention, and F. L. Barnes, 
secretary of the Employers Indemnity Corpora- 
tion, will both be speakers. 


Conference Called on Acquisition Cost 

Superintendent of Insurance, J. A. Beha, of 
New York, has called a conference on acquisi- 
tion cost in the casualty and surety business, 
to be held at the rooms of the Merchants As- 
sociation of New York at 10.30 A. M. on 
Thursday, January 15. 
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Casualty, Surety, Etc. 


JOHN BAPTISTE LEAVES EQUITABLE 
SURETY 
John F. Curry Also Relinquishes Post as a 
Director 

3aptiste, vice-president 
manager of the Equitable Surety 
New York, and former 
agents for the Sun Indemnity Company, re- 
signed his position on Monday of this week. 
A difference of opinion regarding operational 
policy is said to have arisen Mr. 
Baptiste and the administration of the Equi- 
table Surety, with the result that his resigna- 
tion followed. 

The same reason is understood to account for 
the retirement of John F. Curry from the board 
of directors of the Equitable Surety. This 
event was simultaneous with the resignation of 
Mr. Baptiste and, like that, was unheralded. 
Mr. Curry is the president of the John F. Curry 
Agency, Inc., which organization he has headed 
since its formation, and is well and prominently 
known throughout New York insurance circles. 
He has also been a leading political figure in 
that district for many years. 


and general 
Company, 
superintendent of 


John 


between 


A. H. Sayers Returns to National Surety 

Arthur H. Sayers returned to the National 
Surety Company of New York, fast week, as 
director of claims. He will have charge of 
the investigation of claims which are presented 
to the company in the fidelity, forgery and 
fraud departments. Mr. Sayers first entered 
the service of the organization in 1906 as an 
inspector in Kansas City and later was pro- 
moted to be adjuster on the Pacific Coast and 
in the Southern States. After being placed at 
the head of the fidelity claim department in 
the New York office, he resigned in 1919 to be- 
come general claim agent of the United Fruit 
Company. 


Governor Smith’s Recommendations 

Among the matters covered in the annual 
message of Governor Smith to the legislature 
of New York are recommendations looking to 
an increase in the membership of the Industrial 
Board from three to five; the amendment of 
the law on appeals in compensation cases; the 
restoration of counsel to the labor department ; 
the payment of interest on compensation 
awards; the extension of occupational diseases 
covered by the compensation law, and a forty- 
eight-hour week and minimum wage board for 
women and minors in industry. 


New Health and Accident Company 

TopeKA, KAn., January 12.—An application 
for a charter of the Peerless Life and Acci- 
dent Insurance Company of Topeka has been 
filed with the Kansas charter board. W. A. 
Benson, actuary for the Kansas Life Insur- 
ance Company, is the promoter of the new 
company. There is no affiliation between the 
Kansas Life and the Peerless, except that some 
of the officers may be connected with both com- 
The Peerless does not intend to write 
life insurance for the present but to confine 
its activities to health and accident and burial 
insurance. 
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CSUARANTEE FUND 








LIFE 














ASSOCIATION 


OMAHA, NEBRASKA ORGANIZED 1901 











Twenty-Three Years of Progress and Service 


Actual Figures From Our Twenty-Third Annual Statement 


JANUARY 1, 1925 





Insutance in force January 1, 1025.................6.05;5 $161,153,500. re Cc th 
Insurance in force January 1, 1924................6.455. 151,873,500. 00 row 

Death Losses paid since organization (23 years).......... 6,590,721.3 

Admitted Assets accumulated. ... 2... 2... 06sec cec eee ewss 8,193,828. 0: = Strength 
Death Losses paid in 1924 ($6.23 per $1,000 at risk)... ... 906,706. 87 Safety 
Surplus Funds increased in 1924.................0.-... 982,498. 26 Margin 
Average rate of interest earned 1924.................... 5.95% 

Interest collected in 1924......00..00.0000 ccc eevee evens 361,619.73} Careful 
NIN i .icthie on. aig Xkinae ng WA beh KE aa NONE Investments 
5 ee ee 100% Selected 
Actual Mortality 1924...........0 0... c cece eee eee 49.91% Risks 


ATTRACTIVE CONTRACTS TO SALES- 
MEN OF ABILITY ARE AVAILABLE IN 
TWENTY-SIX STATES 


NEW TERRITORY NOW OPENING 


Write F. A. HICKS 
Superintendent of Agents, For Particulars 





GUARANTEE FUND LIFE BUILDING 
OWNED BY THE ASSOCIATION 
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FIRST BILL IN NEW YORK FOR 
MONOPOLY 
New Legislature of Empire State Gets 
Workmen’s Compensation Measure 
to Start Off With 

Arpany, N. Y., January 12.—The first bill in 
the legislature of 1925, introduced by Assembly- 
man F, L. Hackenburg, New York city, pro- 
vided for an amendment to the workmen’s 
compensation law, which contemplates making 
the State fund the exclusive agency for the 
securing of workmen’s compensation insurance 
in this State. Municipal corporations and 
political subdivisions of the State may secure 
compensation to their employees by insuring the 
payment in the State fund or by electing to 
become self-insurers. The policy of insurance 
issued in the State fund shall not be canceled 
except for non-payment of premiums. 

Assemblyman Hackenburg simultaneously 
with the introduction of his bill issued the fol- 
lowing statement: 

“To my mind compensation insurance is a 
social agency and not a business. In order to 
get full protection for the injured workman 
the relief must be speedy, certain and just. This 
can be best accomplished by taking the relief 
out of the hands of private insurance com- 
panies, operated for profit, and by placing it 
into the hands of the State, where it will be ad- 
ministered as an act of social justice. In order 
to carry out the broad underlying principle of 
accident compensation, the relief must be uni- 
formly administered; broad precautions ought 
to be taken for prevention of industrial acci- 
dents; the injured claimant and the insurer 
must be placed at par at the hearings by doing 
away with expensive experts and astute coun- 
sels, and by making awards automatic. 

“Even the most determined opponents of this 
bill agree that the adoption of the same is only 
a question of time. I am simply reintroducing 
a measure which I fought for in the past, which 
is demanded by every laboring man and 
woman, and which is recommended by every 
impartial student of the subject. We expect to 
wage a determined fight to enact upon the 
statute books this progressive act.” 


January 15, 1925 


G. R. Dette to Talk on Compulsory Auto- 
mobile Liability 

PHILADELPHIA, PaA., January 
Careless Auto Driver a Criminal ? 
tion that Secretary G. R. Dette of the Pennsyl- 
vania Insurance Federation will discuss Febru- 
ary 18 before the Motor Truck Association of 
Philadelphia at the Adelphia hotel. Secretary 
Dette says he will prove in his address that all 
reckless, careless motor-car drivers are crim- 
inals of the worst type and should receive 
severe sentences by courts of justice. 

On January 21, Secretary Dette will speak 
before the Lions’ Club at Norristown, Pa., on 
“The Pros and.Cons of Automobile Liability 
Insurance Legislation.” 


13.—‘Is_ the 


is the ques- 


State registrar of motor vehicles, Frank A. Good 
win, reports that 1924 is the worst year Massachu 
setts has ever had so far as motor vehicle accidents 
are concerned. There were 709 killed and 


jured. 


19,579 in 


Revive Los Angeles Surety Association 
Los ANGELES, CALIF., January 9.—Surety un- 
derwriters of Los Angeles have revived the old 
association that has been dormant for more 
than a year, and on January 6 reorganized as 
the Surety Underwriters Association of South- 
ern Califoria. Bernard A. Guy of the Globe 
Indemnity was chosen chairman and George 
Marcy of the National Surety was elected 
secretary-treasurer. Membership in the asso- 
ciation is limited to those having underwriting 
authority, although the number of members 
from any old office is not limited. Each office, 
however, has but one vote. The subject of 
commissions, agency restrictions, number of 
agencies and other similar subjects are barred. 
The objects of the association, as set forth are 
to provide a means for discussing local surety 
problems, to provide a central medium for 
corresponding with the Towner rating bureau, 
to create a representative body to deal with 
contractors and/or other organizations. 


Georgia Casualty Had Good Year 

The Georgia Casualty Company, Atlanta, has 
enjoyed an unusually successful year, as stated 
by President W. E. Small. 

The company’s net writings for the year 
1924 exceeded $3,250,000. The company now 
has total reserves in excess of $2,250,000, and 
has invested in the State of over 
$2,5c0,000. The company is writing in forty 
States, and has branch and agency offices in 
the principal cities of the United States. 

In addition to disbursing $30,000 in semi- 
annual dividends to stockholders, substantial 
sums were passed to both surplus and reserves. 

As a Christmas all of its em- 
ployees a group life insurance policy was taken 
with the Metropolitan aggregating over $300,- 
000, the policies ranging from $1500 to $5000. 


o . 


Georgia 


present to 


Additional Half Million of Insurance on 
Life of Charles G. Holland 

The directors of the Independence Indemnity 
Company of Philadelphia have taken a half 
million dollars of additional insurance on the 
life of President Charles G. Holland in favor 
of the corporation, bringing the total of insur- 
ance on Mr. Holland up to one million dollars. 
It was most gratifying to Mr. Holland and the 
members of the board of directors to find that 
he passed the medical examination successfully 
enough to prove that he is in excellent physical 
condition. 

To an unusual extent this company has been 
constructed and has grown up about the per- 
sonality of one man. Organized by leading 
agents who now constitute its principal stock- 
holders, the presidency of the organization was 
offered to Mr. Holland because of his notable 
record in other connections, and the incorpora- 
tion of the company was to a great extent con- 
ditional upon his acceptance. Upon Mr. Hol- 
land’s agreement the board insured his life for 
$500,000; at present his augumented value to 
the larger organization has proved to the di- 
rectors that one million dollars would not com- 


‘pensate the company for the loss sustained in 


the possible death of Mr. Holland. 
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WILLIAM D. BARRETT CELEBRATES 
New York Manager of National Surety Is 
Host at Banquet Gathering 
William D. Barrett, New York metropolitan 
manager of the National Surety Company, was 
the host of a banquet at the Hotel Plaza in that 
city on Thursday night of last week. The 
event was in the nature of a celebration of the 
year’s results, and was attended by over one 
hundred and fifty guests, including officials of 
the National Surety and New York Indemnity 
companies as well as many promient brokers 
and agents in the district. An elaborate caba- 
ret entertainment, consisting of vaudeville 
acts and dancers from Broadway plays, fol- 
lowed the dinner but did not conclude the even- 
ing for some, as several groups went their 
devious ways to finish their rejoicing elsewhere. 
E. A. St. John, president of the National 
Surety Company, was called on for a speech, 
but gracefully declined, saying that he did not 
wish to interrupt the celebration by dragging 
in business topics. Mr. Barrett’s only con- 
tribution along this line (through his largesse 
in other directions was not curtailed) was to 
wish those present a happy and prosperous New 
Year. <A telegram of regret at his inability: to 
attend was dispatched to William B. Joyce, 
chairman of the National Surety. Among those 
at the tables were observed, in addition to Mr. 
St. John and Mr. Barrett, E. M. Linville, presi- 
dent of the New York Indemnity; Joel Rath- 
bone, vice-chairman; John L. Mee, vice-presi- 
dent and superintendent of agencies, and John 
Cochrane, vice-president in charge of forgery 
honds; all of the National Surety Company; 
Thomas L. Bean, vice-president of the New 
York Indemnity Company; J. F. Walmsley and 
S. V. Bogert, prominent brokers, and Francis 
Hugo, former New York Secretary of State. 


Fidelity Burglary Underwriters 
Cuicaco, Itt, January 10—Hundreds of 
policyholders who paid for “burglary” insur- 
ance to the extent of upwards of $10,000 tol- 
low in the wake of A. A. Bastian, the factotum 
of the Fidelity Burglary Underwriters, a 
reciprocal, which has been occupying quarters 
at various times at Danville and Chicago. In 
Chicago in the Webster building this reciprocal 
held forth for a while doing business through 
a “general agency,’ known as the Brokers In- 
surance Agencies, Inc. This office having been 
closed by the management, Mr. Bastian removed 
and took up his new domicile at 20 E. Jackson 
boulevard, where he continued to sell “burglary 
insurance,’ acquiring at the time of his new 
start a “reinsurance” treaty with “International 
lloyds Insurors,” an endorsement of which was 
attached to the “policies” issued. All went 
well in the new location at 20 East Jackson 
boulevard until Mr. Bastian, evidently feeling 
that he required a rest, tock one. About 
so later he returned, having in the 


’ 


one 
month or 
meanwhile forgotten about a trifling obligation 
of rent payment, which the lessor of the quar- 
ters insisted on obtaining. Mr. Bastian tarried 
not to argue the point. 
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Every Additional Automobile 


that goes on the street is an added hazard to every other 
motorist. 


G 


¢ 
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Ten years ago the motorist who carried a 5-10 policy was 
probably adequately covered. In 1925, will even 10-20 be 
adequate? 


oY, 
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If you have a reputation for service your clients will depend 
more upon your judgment than their own in determining the 
amount of their coverage. 


See that they are ADEQUATELY insured and pass on the 
excess to us through REINSURANCE. 
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EMPLOYERS INDEMNITY CORPORATION 


E. G. Trimble, Presideni 


KANSAS CITY 


CHICAGO LOS ANGELES NEW YORK 
INSURANCE EXCHANGE 719 DETWILER BUILDING 80 MAIDEN LANE 
JACK WOODHEAD LOUIS de S. FULLER EHMANN & COMPANY 
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CUTTING THE COST of AUTO Writing Casualty Insurance 


INSURANCE IN HALF Fidelity and Surety Bonds 


By HERMAN A. BAYERN, Specialist in Automobile Insurance 


In this booklet is convincingly set forth the necessity for 
insurance of various types to protect the automobile owner. 
The risks he incurs through the ownership and operation of a 
motor car are graphically described, many of them being 
emphasized by 


Photographs of Newspaper Clippings Telling of Lawsuits 
and Judgments for Large Amounts 


due to automobile accidents, proving the need for considerable 
lines of liability and property damage insurance. 

Companies and general agents writing motor vehicle insur- 
ance are ordering this booklet in quantities to supply to agents 
and brokers. 


EVERY AGENT AND BROKER 


who sells automobile insurance needs copies of this valuable 
book to show or present to prospects who do not realize the 
financial danger involved in automobile ownership. 





PRICES 
Per copy; paper binding. « .2...... 0.0000 scne ose ces $1.00 
Per copy, fabrikoid binding................ scatcue ree $1.50 


Discount in quantities | 


THE SPECTATOR COMPANY | 


Publishers 
CHICAGO OFFICE: 135 William Street 
Insurance Exchange NEW YORK Home Office: DAVENPORT, IOWA 
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INSURANCE COMPANY 


AMERICAN 
AUTOMOBILE 


Home Office, Pierce Building 
ST. LOUIS 


Chas. W. Disbrow, President 





‘¢All Kinds of Insurance 
on Automobiles’’ 











SITUATION IN PHILADELPHIA 


Automobile Owners Divided on Compul- 
sory Measure 


PHILADELPHIA, Pa., January 10.—Automo- 
bile owners of Pennsylvania seem about equally 
divided for and against State supervision of 
compulsory liability insurance for motorists as 
outlined in a bill about to be introduced in this 
session of the State legislature by 
Buckman, chairman of the legislative com- 
mittee. 


Senator 


City automobile club members, many of 
whom are insured, favor the proposed legisla- 
tion. They even declare that the maximum 
amounts for insurance named in the bill—$2500 
and $5000—are too low. 


On the other hand, members of county and 
small town auto clubs, few of whom are in- 
sured, are opposed to the measure. 


In general, however, insurance men of the 
State are reacting unfavorably to the bill be- 
cause they believe average losses would be 
greater, due to accidents causd by known irre- 
sponsible drivers who could obtain liability in- 
surance under the legislative “blanket” plan. 
Only about 25 per cent of Pennsylvania motor- 
car owners carry any liability insurance. 

Whereas the average person insuring for 
both liability and property damage takes out a 
$5000-$10,000 policy for liability and a policy 
calling for $1000 for property damage, the pro- 
posed State regulation will call for $2500- 
$5000 liability, although the property damage 
will be the customary $1000. 

In the registration of more than one auto- 
mobile the insurance would be made mandatory 
to the extent of $4000 for each, with a maxi- 
mum liability of $20,000 for any number of 
cars licensed. 

The proposed measure will provide for large 
automobile clubs to take out a “blanket” policy 
to cover their entire memberships. In cases 
Where an insurance company refuses protec- 
tion to a motorist, the new legislation provides 
that the auto owners can demand a hearing by 
the State Department of Public Highways. 

In the near future the members of the Key- 
stone Automobile Club, one of the largest in 
Pennsylvania, are to participate in a straw vote 
on the question of compulsory automobile lia- 
bility insurance. 


Central West Passes Million Mark in 
First Year 


The Central West Casualty Company of 
Detroit, Mich., reports business slightly in ex- 
cess of a million dollars for its first year, end- 
ing December 31, 1924, thus reaching the goal 
the company set for itself when it began opera- 
1924. 

This record is made more noteworthy by the 
care with which the company selected its busi- 
ness, accepting only that which was desirable 
from the standpoint of sound underwriting. As 
a result of this policy a large volume of busi- 
ness was declined, the aim of the Central West 
being to build on a sound basis of quality 
rather than quantity, believing this to be to 
the best interests of both agent and company. 

It is especially gratifying to the company that 
the mark set was reached notwithstanding the 
fact that unforeseen delays prevented some of 
its departments getting fairly under way until 
March 1, nearly 95 per cent of the total busi- 
ness being written after that date. The com- 
pany confines its operations to ten of the prin- 
cipal Central Western States, and will thor- 
oughly develop this territory before entering 
other States. 


tion January I, 


Compulsory Auto Liability Situation in 
Massachusetts 

Boston, Mass., January 13.—Governor 
Alvan T. Fuller in his inaugural message deliv- 
ered at the State House last week advocated 
legislation requiring owners and drivers of 
motor vehicles to furnish security for liability 
for personal injuries or death caused by their 
motor vehicles. He did not mention the subject 
of State insurance or State fund. 

Representative Roland D. Sawyer of Ware 
has filed a bill in the Massachusetts Legislature 
calling for compulsory automobile insurance. It 
provides for a “pedestrian protection fund” 
to be administered by three State officials, set- 
ting aside $200,000 of the State’s funds to start 
it and providing for a 50 per cent addition to 
registration fees to support it. 


America, with 
has been admit- 
liability, 


—The Factory Mutual Liability of 
its home office at Providence, R. I., 
ted to Massachusetts to write automobile 
property damage and collision. 
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RECIPROCAL HAS NO RIGHT TO 
INSTITUTE ASSESSMENT 
PROCEEDING 


Ruling of Pennsylvania Judge Creates Re= 
markable Situation 


Cuicaco, Itt., January 12.—That a reciprocal 
has no standing under the law to institute pro- 
ceedings for assessments levied against its 
policyholders is the decree of Judge Frank E. 
Reeder of Beaver, Pa., against the William 
Penn Motor Indemnity Exchange of Pitts- 
burgh, which collapsed in 1922 and levied heavy 
assessments on subscribers. This information is 
contained in newspaper dispatches from Beaver, 
which state that hundreds of Pennsylvania pol- 
icyholders in this defunct reciprocal have 
already paid their assessments. Many of the 
policyholders or subscribers at the reciprocal 
exchange paid their assessments in preference 
to litigation. Several Beaver subscribers or 
policyholders appealed, declaring that the recip- 
rocal was neither a corporation firm, nor in- 
dividual, and as such had no right to institute 
the assessment proceedings. Their contention 
was upheld by the court. 


New Duties for Frank C. Carstens 


Frank C. Carstens, assistant to Vice-Presi- 
dent John Cochrane in the forgery bond de- 
partment of the National Surety Company, has 
taken over the duty of developing sales litera- 
ture which task was recently relinquished by 
W. L. Barnhart. 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, lowa 





Statement as of 
December 31, 1923 


(Condensed from Statement of 
U. S. Treas. Dept., 


Admitted Assets. ..... $6,595,010 
| rm 
ree .. 608,817 


Twelve Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents. 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Ccmpensation 
Employer’s and General Liability 
Burglary andAutomobile Insurance 
Credit Insurance 





Let the Southern Serve You 
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NEW POLICIES 


New and appealing line of policies being written 





Rates exceptionally attractive 





Unusual contracts to agents 





Several splendid agencies open in Iowa 


Write for information 


LA MONTE COWLES, President 


BURLINGTON, IOWA 


National American Life Insurance Company 




















THE LATEST 





VEST POCKET SIZE 
1924-1925 Edition 


rangement of contents adopted in 1923, with 
NEW SECTIONS DEVOTED TO SPECIAL 


FEATURE CLAUSES, NON-CANCELLABLE 
CLAUSES AND DISABILITY COVERAGES. 


PRICE $4.50 PER COPY 


Liberal discounts on quantity orders. 





ACCIDENT INSURANCE MANUAL 


Presents in a comprehensive and compact manner synopses of 
all policy forms and premium rates of the leading accident and 
health Companies. Every accident and health insurance agent 
should have this book. It follows the new size, shape and ar- 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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SS LAES By Joseph @). Seller of the Neo York Bar 


FIRE 

A fact material to an automobile risk, 
within the meaning of the Missouri statutes, 
js one which if communicated to the insurer 
would have caused refusal to insure, or if 
accepted, a higher rate to apply where ap- 
plication discloses information from which 
the truth or falsity of other representations 
could be ascertained, the materiality of the 
same is for jury to decide. Materiality of 
misrepresentation as to year model of auto- 
mobile is for jury to decide. 

In an automobile policy, the following state- 
ment appeared under warranties: “The tol- 
lowing is the description of the automobile: 
Year, 1917.” Upon the trial, it was shown 
that the automobile was shipped from the fac- 
tory in November, 1915, was sold Novem- 
ber, 1915, but that it was what was called 
1916 model. 

The insurer, for purposes of rating, classi- 
fied automobiles into five groups. Group 1, 
those purchased new not more than six months 
prior to date of issuance of policy; Group 2, 
those purchased new not more than eighteen 
months prior to date of issuance of policy; 
Group 3 not more than thirty months; Group 
4, not more than forty-two months; Group 5, 
more than forty-two months. The rate in- 
creased as the age of the automobile increased 
and an automobile over four years of age was 
not insurable. 

The automobile insured was an Overland 
and it appeared that the Overland Company 
published a which the year of 
manufacture could be obtained when the trade 
model was given. In this case, the policy cor- 
rectly set forth the following descrip- 
tion: “Model &3: type of body, touring; factory 
With this informa- 
have determined 


book from 


also 


or serial number 48747.” 


tion, the insurer could easily 


the year of manufacture from one of the 
Overland books or directories. 
Section 6234 of the Missouri statutes pro- 


vides in part as follows: “The warranty of 
any fact or condition hereinafter incorporated 
in any * * * fire * * * policy of in- 
surance, purporting to be made or assented to 
hy the assured which shall not materially affect 
the risk insured against shall be deemed, taken 
and construed as representations only in all 
Suits at law or in equity * * *,” 

Held, that a fact material to the risk, under 
this statute, is one which if communicated to 
the insured, would cause refusal to accept the 
application, or if accepted and the policy  is- 
sued, the The 
manufacture 
as a matter 


for the jury 


rate would be_ higher. false 
fepresentation here as to year of 
cannot be said to defeat recovery 
of law—but is a question of fact 
to decide, whether it is material or not. 
Where correct information is given in the 
application, from which the insurance company 


can easily determine the truth or falsity of 
other statements of fact given in the applica- 
tion, by following up the lead given by the 
true information, then the question of the 


materiality of the alleged misrepresentations is 
one of fact for the jury to decide—and not 
a question of law. 

Judgment for plaintiff affirmed. 

Berry vs. Equitable Fire and 
Co. (Springfield Ct. of Appeals), 
263 Southwestern Rep. 884. 

Provision against incumbrances waived 
where insurer’s agent knew of mortgages on 
the property at time of issuance of policy. 
Insurer is not liable for statutory penalty 
where recovery was less than amount 
claimed. 

The policy contained the following provision : 
“This entire policy shall be void unless other- 
wise provided by agreement indorsed herein or 
added hereto if the subject of insurance be 
personal property and be or become incumbered 
There were two mort- 
at the time of the 
regard to 


Marine Ins. 
Missouri 


by a chattel mortgage.” 
gages on the rice insured, 
fire, but there was no notation in 
either on the policy. 

The agent of the insurance company admit- 
ted that he knew of the mortgage given to the 
bank, but denied liability because of a second 
given to the Arkansas Light and 
which it claims to have 
how- 


mortgage 
Power Company, of 
had no knowledge. There was testimony, 
to prove that the company’s agent also 
the 


ever, 
knew of this mortgage and, this being true, 
provision as to mortgages is waived. 

The plaintiff recovered $2000, the sum claimed 
in the action and the statutory penalty for at- 
When the adjuster called, how- 
an itemized statement 


torney's fees. 
ever, to make settlement, 
was prepared showing a loss of only $1728.05. 
Although the assured testified on trial that his 
loss was $2000, he did not show wherein his 
proof of loss was erroneous and his testimony 
at the trial did not show that the damage sus- 
tained exceeded the amount given in the origi- 
nal statement. Judgment is accordingly re- 
ducingly from $2000 to $1728.05, and the al- 
lowances for penalty and attorney’s fees are 
disallowed. 

Fidelity-Phenix 
(Supreme Court of 
Rep. 643. 

Letter from insurer held to waive default 
in payment of instalment on note. 

The defendant issued a policy to plaintiff in- 
suring his barn against fire in the sum of $1000. 
Upon delivery of policy the insured paid $14.20 
in cash and executed and delivered to the in- 
surance company his note for $56.80 payable in 


Fire Ins. Co. vs. Roth et al. 
Arkansas), 262 Southwest 


quarterly instalments, the first of which was 
paid but the second instalment was not paid 
when due on February 1, 1921. The barn 


1921. 


burned on February 12, 


was 


claimed that the policy 
vhich demurrer was 


The company 
not in force and demurred, \ 
sustained. 

The policy provided in part as follows: “This 
liable for any loss or 
x ok * 


company shall not be 
damage that may occur to the property 
while any single payment, promissory 
given for the whole or any portion of the pre- 
mium remains past due and unpaid.” 


the insurer wrote the 


note 


On February 12, 1921, 
plaintiff a letter of which a part reads as fol- 
lows: “You have without a doubt read the 
conditions of your policy and fully understand 
that the prompt payment of all notes and in- 
stallments is absolutely necessary in order to 
avoid possible calamity through suspension or 
lapse of the contract.” Held, that this demand 
constituted a waiver of the suspension clause 
of the policy. Judgment for defendant re- 
versed and cause remanded. 

Clifton vs. Hartford Fire Ins. Co. (Ct. of 
Appeals of Kentucky), 263 Southwest Rep. 


338. 


LIFE 

Knowledge of falsity of some statements 
by applicant does not estop insurer from 
avoiding policy on the ground of falsity of 
other statements. Question as to previous 
applications for insurance and applicant’s 
health, held material as a matter of law. 
Insurer’s investigation of applicant is not a 
waiver of falsity of statements made by ap- 
plicant. 

Insurer claimed that policy was void and 
unenforceable because of certain false and 
fraudulent statements made by insured as to 
(1) never having been declined a policy for 
which he made application, (2) never having 
had any illnesses, diseases or occupations, (3) 
no physician ever stated that blood contained 
sugar or albumen, (4) in good health at time 
of application. On trial, defendant insurer 
proved that all of these statements were false. 
The jury found, however, that these misrepre- 
sentations were not material, for the insurer had 
made repeated examinations of insured and is- 
sued the policy relying only upon its own 
examinations and judgment was given for 
plaintiff. 

On appeal, held that if an insurance com- 
pany knows that the answers of the applicant 
are false, it cannot, after accepting the pre- 
mium, plead the falsity of these statements as 
a defense or bar to recovery. However, the 
applicant cannot say that because the insurance 
company knew that part of his answers were 
untrue, it was thereby charged with knowl- 
edge that all of his answers were untrue. 
Where the fact is specifically inquired about, 
or where the question is so framed as to elicit 

the fact desired there must be a full disclosure 
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Consulting Actuaries 
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MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 
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NEW YORK 











Woodward, Fondiller and Ryan 
CONSULTING ACTUARIES 
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FREDERIC S. WITHINGTON 
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CONSULTING ACTUARY 
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L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 
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The Otis Hann Company, Inc. 
“Life Insurance Service’’ 
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JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 
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Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 
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I. M. RUBINOW, Ph. D. 


CONSULTING ACTUARY 
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Industrial Funds, etc. 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 
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FREDERICK A. WALDRON 
CONSULTING ENGINEER 
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Miscellaneous Insurance 








Statisticians 








Underwriters 
Statistical Bureau, Inc. 


We render complete statistical service 
and relieve you of the pressure of annual 
statement filing. 

We are also equipped to prepare can- 
cellation and reinsurance schedules, or 
handle any job where the use of tabulat- 
ing machines or comptometers is de- 


sirable. 
Phone: JOHN 1090 
50 John St. New York City 














and the company has a right to rely upon the 
answer. 

If there is any question or doubt about the 
false statements being material, it then becomes 
a question of fact to be passed on by the jury. 
Questions as to whether applicant had ever 
previously been rejected by other companies, 
and whether any physicians had ever expressed 
an opinion that applicant had kidney disease, 
are, as a matter of law, material to the risk, 
and there could be no recovery. 

It appeared that the insurance company be- 
fore it issued its policy made four different 
examinations of insured. However, it does not 
follow that because the insurer endeavored to 
ascertain the insured’s condition that it thereby 


waived the false or untrue statements. If that 
were so, insurance companies could never 
afford to make individual investigations. 


Defendant is entitled to a rescission of the con- 
tract made with the insured and to a cancella- 
tion of said insurance policies. 

Missouri State Life Ins. Co. vs. Dossett 
(Court of Cir. App. of Texas), 265 Southwest 
Rep. 254. 





Business of 1924 

(Continued from page 21) 
$260,209,504 (including $80,000,000 risks of 
Standard Life reinsured), December 31, 1923, 
$162,300,900. 

Mutual Benefit Life, Newark, N. J.—New 
business paid for, 1924, $213,558,8590, 1923, $167,- 
245,235; insurance outstanding, December 31, 
1924, $1,783,990,311, December 31, 1923, $1,653,- 
277,782. 

Southland Life, Dallas, Tex—New business 
paid for, 1924, $21,175,509, 1923, $18,736,361 ; 
insurance outstanding, December 31, 1924, $86,- 
063,041, December 31, 1923, $74,424,651. 

Phoenix Mutual Life, Hartford, Conn—New 
business paid for, 1924, $52,535,105, 1923, $52,- 


002,586; insurance outstanding, December 31, 
1924, $308,725,808, December 31, 1923, $370,- 
000,733. 


Service Life, Lincoln, Neb.—Paid insurance 
written, 1924, $3,142,500; insurance in force, 


December 31, 1924, $3,142,500; assets, $140,- 


835; surplus to policyholders, $115,385; total 
mcome, 1924, $138,156; 
$124,685. 

Equitable Life, New 


total disbursements, 


York—New paid-for 





business, 1924, $621,000,000, increase, $37,000,- 
ooo. 

Protective Life, 
ance in force, December 31, 
000,000. 

American Life Reinsurance Company, Dallas, 
Tex.—New insurance paid for, 1924, $19,189,- 
686; insurance in force, December 31, 1924, 
$40,251,815; assets, $871,466; surplus to policy- 
holders, $460,072; total income, 1924, $587,918; 
total disbursements, $488,941. 

National Life and Accident Insurance Com- 
pany, Nashville, Tenn.—Ordinary life insurance 
in force, December 31, 1924, about $40,000,000. 

Canada Life Toronto, Can.—New business 
issued, 1924, $127,131,226; insurance in force, 
December 31, 1924, $485,679,775. 

John Hancock Mutual Life, Boston, Mass.— 
New insurance issued, 1924, $201,670,855. 

New England Mutual Life, Boston, Mass.— 
New business paid for, 1924, $100,973,035, 1923, 
$92,951,782; insurance outstanding, December 
31, 1924, Pi Pne December 31, 1923, $719,- 
421,634. 

Provident Mutual Life, Philadelphia, Pa— 
New insurance paid for, 1924, $96,673,313; in- 
surance in force, December 31, 1924, $705,356,- 
432; premiums and annuities received, 1924, 
$25,505,600; payments to policyholders, $16,- 
529,000; assets, December 31, 1924, $158,977,- 


Birmingham, Ala.—Insur- 
1924, over $21,- 


—" Life Ins. Co., Waco, Tex.—New 
insurance paid for, 1924 (including revivals) 
$10,039,677; insurance in force, December 31, 
1924, $34,701,035; assets, $5,660,870; surplus to 
policyholders, $1,640,635; total income 1924 
$1,547,405; total disbursements, $1,033,125. 


General Agency Results 
(Continued from page 21) 
Life, New York)—$4,800,000. 

H. M. Willet & Son, Atlanta, Ga. (Penn 
Mutual Life, Philadelphia)—1924, $2,604,008 ; 
1923, $2,050,722. 

Charles Jerome Edwards, Brooklyn, N. Y. 
(Equitable Life, New York)—1924, $25,355,- 
042; 1923, $22,824,100; 1922, $18,266,370; 1921, 
$15,073,780; 1920, $15,801,478 ; 1919, $11,043,434. 

George D. Dixon, Little Rock, Ark: (Mutual 
Life, New York)—1924, $3,776,069; 1923, $4,- 
231,214; 1922, $3,755,667 ; 1921, $3,643,787 ; 1920, 
$4,628,338. 

J. J. Hughes, Des Moines, Ia. (Northwestern 
Mutual Life, Milwaukee)—1924, $3,450,500; 
1923, $3,390,500; 1922, $2,505,000; 1921, $2,- 


7 30,000. 
Fred H. French, Salt Lake City, Utah 
(Northwestern Mutual Life, Milwaukee)— 


1924, $566,000; 1923, $514,000; 1922, $778,000; 
1921, $769,800. 

Norman R. Hill, Williamsport, Pa. (North- 
western Mutual Life, Milwaukee)—Over $2,- 
000,000. 

J. D. Bookstaver, New York (Travelers, 
Hartford )—1924, over $23,000,000 issued, over 





$18,000,000 paid for. 

Johnston & Clark, 
Benefit Life, Newark)—1924, 
1923, $21,106,057 ; 1922, $17,402,403 ; 
620,728. 


Detroit, Mich. (Mutual 
$24,009,200 ; 
1921, $18,- 


33 


L. Brackett Bishop, Chicago (Massachusetts 
Mutual Life, Springfield, Mass.) 1924, $5,842,- 
767; 1923, $6,212,591; 1922, $6,081,432; 1921, 
$5,028,145; 1920, $5,591,730. 

A. A. Drew, Chicago (Mutual Benefit Life, 
Newark )—1924, $12,252,441; 1923, $12,051,072; 
1922, $11,001,925, 1921, $8,303,574. 

Fulton D. Harris, Washington, D. C. (New 
England Mutual Life, Boston)—1924, $649,- 
500; 1923, $658,410; 1922, $592,500; 1921, 
$506,500. 

W. F. Upshaw, Raleigh, N. C. (A&tna Life, 
oe $6,018,270; 1923, $3,517,706; 

922, $2,178,763; 1921, $2,603,275; 1920, $4,- 
292,350. 

Marston & Smalley, Philadelphia, Pa. (New 
England Mutual Life, Boston)—1924, $4,706,- 
000; 1923, $5,073,000; 1922, $4,593,000; 1921, 
$4,146,000; 1920, $5,046,000. 

Utter & Thomson, Detroit, Mich. (New Eng- 
land Mutual Life, Boston)—1924, $5,080,000; 
1923, $3,961,000; 1922, $2,956,000. 

Floyd E. De Groat, Boston, Mass. (Mutual 
Benefit Life, Newark)—1924, $7,733,750. 

Charles H. Parsons, Toledo, O. (Northwest- 
ern Mutual Life, Milwaukee)—1924, $5,375,- 
000; 1923, $4,031,400; 1922, $3,277,000; 1921, 
$3,032,500. 

Insurance Committees at Albany 

Axpany, N. Y., January 11.—The house in- 
surance committee of the New York Legisla- 
ture is composed of the following: Assembly- 
man Wheatley, Steuben, chairman, and Messrs. 
Dunmore, Oneida; Freiberg, Erie; Stone, 
Onondaga; Dayton, Queens; Merriam, Schenec- 
tady; Gedney, Rockland; Cornaire, Jefferson; 
Rogers, Herkimer; Krug, Westchester; Eber- 
hard, Bronx, and Steingut and Toury, Kings. 

Following is senate insurance committee 
membership: Bouton, Delaware, chairman, and 
Fearon, Queens; Campbell, Niagara; Karke, 
Queens; Whitley, Monroe; Gibbs, Erie; Brown, 
Schenectady; Dunnigan, Bronx; Hastings, 
Kings; O’Brien, Manhattan. 


Annual Insurance Review 
The seventh Annual Insurance Review of the 
Chicago Evening Post was issued December 
31, 1924. It comprised 48 pages of interesting 
reading and advertising matter, and was edited 
by Frank F. Loomis, who is editor of the 
weekly insurance section of the paper named. 


B. N. Coates Opens Office 

Barrett N. Coates, F. A. I. A, A. A. S, 
has opened a consulting office in San Fran- 
cisco at 354 Pine street. He is prepared to offer 
complete service. 

Mr. Coates was formerly assistant secretary 
and actuary of the Western States Life Insur- 
ance Company. 


—Sentences were imposed last week upon fourteen 
persons against whom verdicts were recently rendered 
in the Federal case relating to the Hawkins Mortgage 
Company, Portland, Ind. Included in the group were 
F. J. Haight and his assistant, on whose behalf ac- 
tions were immediately begun for appeal. They be- 
came involved in the case through being called upon 
to audit the company’s beoks. 
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Insurance Record, 1923 


New Insurance... . $ 96,148,025 
Insurance in Force 719,421,634 
Increase of $58,623,876 which is 
61% of the New Business 








New England Mutual Life Insurance Co. 
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HOME FRIENDLY INSURANCE CO. 
OF MARYLAND 
has grown so in popularity until it is now generally conceded to be 
“one of the leading Industrial life insurance companies in America” 
issuing LIFE, HEALTH and ACCIDENT Policies. 
Write for Financial Statement 


GEO. A. CHASE, President BALTIMORE, MD. 


B. L. TALLEY, Secretary 











BALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, President 


Agents desiring to connect themselves with a solid and progressive, yet 
conservative Life Insurance Company, can address S. D. Powell, Secretary, 
giving references. 

Industrial and Ordinary Life Insurance policies issued upon all attractive 
forms of policies. 














ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 


JAMES W. STEVENS, President 


Greatest Illinois Company 























The Colonial Life Insurance Company of America 


Whole Life, Limited Payment 


NEW & Endowment SOLD 
4 THROUGH 
ORDINARY} High Values ITS OWN 


Attractive and Novel Features | AGENCY 


POLICIES STAFF ONLY 


Low Cost 


« Which with especially favorable Industrial Contracts 
Give Agents unsurpassed money-making opportunities 
E. J. HEPPENHEIMER, President 
Geo. T. Smith, Vice-President Dunbar Johnston, Secretary 


Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Asst. Sec’y 
and Asst. Treasurer. 


HOME OFFICE—JERSEY CITY, N. J. 











aaeateietianiall 


THE 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 


O. W. JOHNSON, President 


WANTS: A Field Organizer 
Contract—Salary and Expenses 
WANTS: General Agents and Managers 


Contract—Commnissions or Commissions and 
Expense Allowance. 


Only men of experience whose records will bear the 
closest inspection will be employed. 


Address—S. W. GOSS, Vice-President, 
The Rookery, Chicago, III. 

















Non Assessable Policies 
SUBSTANTIAL SAVING 





Automobile Insurance 
Exchange 


Insuring all classes of Automobiles for 


FIRE, THEFT, COLLISION, PROPERTY 


DAMAGE and PERSONAL 
LIABILITY 





Keystone Indemnity 
Company 


Attorney-in-fact 





R. A. CHASE 


Otis Building 
PHILADELPHIA, PA. 


Special Representatives desired in Pennsylvania and Maryland 


C. W. KANOUSE 


Vice-President 
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